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NORWAY NOT KEEN 
FOR WOODEN SHIPS 


Cautioned Ship-owners There to Be 
Careful in Contracting for 
Such Vessels 








EXPERIENCE OF S.S. “BALINO” 





Merchandise Cargo of Raisins, Dried 
Apples and Soap Badly Damaged 
By Leaks 





The United States Shipping Board’s 
wooden ships continue to be a subject 
of comment among marine insurance 
men in all parts of the world, while 
newspapers devoted to shipping inter- 
ests give a lot of space to the condi- 
tion of these ships when they reach a 
port. Under the heading, “The Result 
From a Voyage of an American Wooden 
Steamer to Europe—Ruined Cargo,” the 
“Norwegian Mercantile & Shipping 
Gazette,” in its last issue, which has 
just reached New York, indulges in “I 
told you so” observations. The article 
refers to the “Balino,” which sprang 
leaks on the voyage, arriving in Chris- 
tiania with its cargo in bad shape. The 
Norwegian paper says: 

“It will be recalled that stir was 


caused in shipping circles here when we 
published our brief report on the build- 
ing of wooden ships in America, and 
cautioned shipowners in this country 
to show circumspection when contract- 
ing for vessels of this class. In the dis- 
cussion which followed the publication 
of this report, we religiously confined 
ourselves to giving space to facts 
brought forth by others, believing firm- 
ly that the sequence of events would 
conclusively prove who was right or 
wrong. 

“The building of wooden vessels is a 
proposition so entirely different from 
the building of steel vessels that where- 
as the latter may be constructed and 
completed in rush time, and yet, as to 
its strength, may be fully satisfactory, 
the building of wooden vessels requires 
a good deal more time. 

“Care must be taken that everything 
fits properly, and the strength of the 
vessel is, to a great degree, dependent 
upon riveting and bolting being done 
with exactness. Yet, it is in this re- 
spect that carelessness is particularly 
Shown when rushing a wooden vessel 
to completion. 

“It must be admitted that the dimen- 
sions of the materials are generally 
sufficient and correct, but the materials 


(Continued on page 20) 




















Organized 1853 Cash Capital $6,000,000 
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NEW YORK 
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FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, 
Registered Mail, Rents, Rental Value, Riot and Civil Com- 
motion, Sprinkler Leakage, Tourists’ Baggage, Use and 
Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 

















Fire, Automobile, 
Sprinkler Leakage, 
Windstorm, Riot 
and Civil Commo- 
tion, Use and Occu- 
pancy Profits, Ren- 
tals and all Kindred 
Lines of Insurance. 
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Insurance Company 
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C. F. SHALLCROSS, President 
76 WILLIAM STREET, NEW YORK 















Through its Field Men and Engineers this Company 
is prepared to give expert service in cooperation with 
its agents at all important points in the United States. 














1867 The 1919 
EQUITABLE LIFE 0f IOWA 


Announces 
New Policy Forms 
Incorporating: 
INCREASED TOTAL DISABILITY BENEFITS 
DOUBLE INDEMNITY BENEFITS 
and 
OTHER INCREASED BENEFITS AND 


PRIVILEGES 
_Low Net Cost and Best Service to Policyholders 
For Agency Connections Address 


“HOME OFFICE 


DES MOINES 











BUSINESS CONFERENCE 
OF EQUITABLE CLUB 


Fifteen Hundred Agents Attend Con- 
vention Coincident With Society’s 
Sixtieth Anniversary 








JUDGE DAY OPENS MEETING 





Says He is Proud of Equitable’s 
Organization; Phillips Permits 
Enlargement of Limitation 





The business conference of the 
agency clubs of the Equitable Life As- 
surance Society was held at the Wal- 
dorf-Astoria this week, with an at- 
tendance of fifteen hundred. Coinci- 
dentally. it was the sixtieth anniver- 
sary of the founding of the Society. 

Held in the great ball room of the 
hotel the convention had standing room 
only; and there were great displays of 
enthusiasm from the start, each flag and 
club banner being greeted with a cheer 
as it was dropped into view. A dozen 
women from the Florence Shaal agency 
in Boston appeared in the center of 
the room, dressed in white and wear- 
ing large and identical leghorn hats. 
They were asked to rise and show 
themselves, which they did .while the 
club members applauded. 

Writings for First Seven Months 

Judge Day, the president, opened the 
proceedings, and one of the most in- 
teresting statements he made was that 
in the first seven months of this year 
the agents of the Society had written 
in excess of $100.000.000 of paid for 
business more than was paid for in a 
similar period of 1918; last year being 
the greatest in the Society’s history. 

In 1918 the Society had its first great 
response from its mutualization. 

President Daly then discussed the 
limitation of new business section of 
the New York law and explained that 
when a company is approaching its 
legal limit of business the superinten- 
dent of insurance can at his discretion 
enlarge the limitation. Mr. Westfall, 
the Society’s executive vice-president, 
went to see Superintendent Phillips 
and convinced him that it was in the 
public interest to have the Equitable 
limitation enlarged. The public has 
received a wonderful education in 
learning the value of life insurance 
during the past few years, not only by 
the Bureau of War Risk Insurance, but 
by the private companies. The people 
understand the importance of the pro- 
tection, its beneficence, and they know 
that it is the best incentive for thrift. 
In these days and times, with tax col- 
lectors- waiting at every hand, and 
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thinking up new plans for increasing 
or finding new methods of taxation, 
life insurance is about the only way in 
which a man of moderate means can 
protect his future. 


No High Pressure Business 


In permitting the Equitable to write 
a larger amount of business than the 
legal limitation Superintendent Phil- 
lips said that there must be no high- 
pressure methods; it must be legiti- 
mate business, and Judge Day said he 
knew that the Equitable agents would 
make good his promise to the Superin- 
tendent that the new business should 
bé written as the Department and the 
Society want it to be written. 

Judge Day is the fifth president of 
the Equitable and took office in 1911. 
He gave little sketches of the former 
presidents, saying that they had built 
80 well that when he took office he 
found a great organization, a tremen- 
dous machine. He stopped to pay a 
tribute to Secretary William Alexander, 
whose books on life insurance had been 
his unerring guide. He declared that 
Mr. Alexander had a remarkable under- 
standing of the principles and practices 
of life insurance, which he knew how 
to communicate to others. This was a 
rare faculty. He had read other books 
on life insurance in those early years 
but, he added facetiously, “I couldn’t 
make head or tail of them.” 


Messrs. Westfall, Taylor and Horr 


Mr. Day then told the conference 
what he thought of the three new vice- 
presidents of the Equitable—Dr. West- 
fall, head of the executive department; 
A. R. Horr, head of the financial de- 
partment; and W. E. Taylor, head of 
the agency department. After the 
death of John B. Lunger, the Society 
made one man director of each of the 
three departments. Each man “has 
earned his baton.” 

Of Mr. Taylor Judge Day said he was 
a wheel horse for work. He had the 
affection and respect of all the agency 
force and was an ideal man for the 
position. 

Discussing Mr. Horr, who is respon- 
sible for the investments of the Society 
and the sale of its securities, Judge 
Day said that he had devised new 
methods of guarding the funds not only 
from without and within, but from him- 
self, “barriers which he himself 
erected.” One thing about Treasurer 
and Vice-President Horr which ap- 
fealed to Judge Day was the fact that 
the former was never afraid to speak 
his mind, even if his judgment didn’t 
coincide with that of the president, 
any vice-president or any committee- 
man. Mr. Horr had come of good old 
American family stock and has the 
real American’s regard for virtue, for 
law and for order. 

Dr. Westfall wes a classmate of Mr. 
Hoorr’s m Cornell, and after leaving 
that college he went to two universities 
in Eurone. where he got his doctor of 
philosophy and other degrees. It is 
said that Dr. Westfall has more de- 
grees than any man in life insurance, 


Wendell M. Strong, the actuary, being 
second in the list of these honors. 


Dr. Westfall Talks 


Dr. Westfall followed Judge Day. The 
last big meeting of Equitable club men 
in New York was three years ago, and 
he called attention to the fact that in 
those three years the assets of the 
Society had increased $60,000,000, the 
outstanding insurance half a billion. 

Among other statements made by Dr. 
Westfall was that he believed the time 
was coming when anybody will be able 
to get insurance if he has a life con- 
tingency. 

Reception at Bankers’ Club 

The Equitable men began arriving 
on Monday and will continue in ses- 
sion through today (Friday). The pro- 
gram this morning is devoted to a dis- 
cussion of these topics: 

1. “Lessons of Thrift Taught During 
War: Superiority of Life Insurance to 
All Other Teachers and Promoters of 
Thrift.” 

2. “Importance of utilizing present op- 
portunities. Government endorsement 
of insurance. Uncertainty of life illus- 
trated by epidemics, etc.” 

At 1.15 o’clock today will be held 
the sixtieth aniversary luncheon in the 
ball room of the Waldorf. On Monday 
afternoon there was unveiled in the 
Equitable Building a memorial tablet 
to those who died in the war. On 
Monday night a reception to the agents 
was held at the Bankers’ Club. 

Members of the following clubs are 
attending the conference: 1919 Quar- 
ter Million Club, 1919 Eastern Cen- 
tury Club, 1919 Southern Century 
Club. 1919 Central Century Club, 1919 
Pacific Century Club. 

The Leaders 

The leading writer of the Society is 
Adolf Hollander, who is in the $3,000,- 
000 Corps. In the $2,000,000 Corps are 
Alexander M. Shields. San Francisco, 
and Frederic W. Fuller, 
Mass., and these are in the Million 
Dollar Corps: 

Charles Wadsworth, Chicago; Joseph 
Abrahams, New York; Courtenay Bar- 
ber, Chicago; George D. Hedding, St. 
Paul; John P. Hyatt, Wilmington: 
Cecil Frankel, Los Angeles; Emanuel 
Stern, New York; Thomas P. Thomp- 
son, New Orleans; John D. E. Jones. 
Boston; Julius Finn, New York; John 
E. B. Sweeney, Wilmington; Herman 
A. Binder, San Francisco; M. J. Don- 
nelly. Pittsburgh, and W. R. Robinson, 
Philadelphia. 


TAKING MORTGAGE LOANS 

Being aware of the acute housing con- 
ditions existing in the Metropolitan Dis- 
trict, dnd having found the demand for 
loans on residence properties in the 
Northern part of New Jersey very 
large, The Prudential Insurance Com- 
pany, with a desire to aid those wishing 
to séecnré homes, is now entertaining 
applications for mortgage loans for 
limited amounts in the Northern part of 
New Jersey, when presented through 
its Home Office in Newark. 





JOS. D. BOOKSTAVER 


BEGS LEAVE TO ANNOUNCE THAT IN CRDER TO FURTHER 
IMPROVE ITS SERVICE, THE OPERATIONS AT 76 WILLIAM 
STREET.HAVE BEEN TRANSFERRED TO NEW SPACIOUS QUAR- 
123 WILLIAM STREET. THE OFFICE AND ITS ORGANIZATION 
_ AT THE BOWERY BANK BUILDING, 230 GRAND STREET, REMAINS 


INTACT. 


General Agent 
The Travelers Insurance Co. 
of Hartford, Conn. 


YOUR FUTURE PATRONAGE IS SOLICITED. 


Agent 
Caledonian Insurance Co. 


(Scoteh Underwriters Dep't) 


Springfield, , 


Don’t Guess! 


Know Your Prospect 


Can you tell why some people like you and others do not? 

Do you know why you make friends of some prospects and can’t 
with others? 

Do you know how to handle the procrastinator? 

Do you know the best method of getting by the Secretary? 

Do you know the type of man short-term endowment will appeal to? 

Do you know the type of man who has no sentiment and is inter- 
ested in cash values only? 

How you can know these things is fully told in 


“The Science 


of Approach’’ 


By WILSON M. TAYLOR 


SALES MANAGER FOR 
BRILL AND SCOTT, 
NEW YORK GENERAL 
AGENTS PENN MU- 
TUAL. FORMERLY 
SALES EFFICIENCY 
EXPERT WITH WIL- 
LYS-OVERLAND CO. 











Sent on 


Approval 


A Book That Will 
Double Your 
Life Insurance Sales 


The scientific analysis of human nature as outlined by 
Mr. Taylor are the result of a lifetime study and prac- 
tice of selling. 


He knows men—and tells you how to appraise men, so 
as to always approach them along lines of least resist- 
ance in selling Life Insurance. He has in his present 
connection taken forty men who never before sold Life 
Insurance and in a month trained them to earn double 
and triple their former incomes. 

His method is fully outlined in this little book. It will be 
a revelation to you. One insurance man writes—It is 
worth $1000 to me. One large insurance company bought 
1000 copies for their agents. Hundreds of progressive 
agents who are awake to the new order of salesmanship 
are using this method, 

You, too, should know of this practical yet highly 
scientific and efficient method of selling Life Insurance. 


Send coupon below for your copy—TODAY 
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Wilson M. Taylor, 

516 Fifth Ave., New York City. 
Dear Sir:— — 

Kindly send me copy of Stience of Approach on approval. 
‘will send you $2 in five days or return the book % you. 
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Equitable Officers 
Address Clubmen 


GRAHAM GIVES GROUP FIGURES 





Taylor Tells of Elevation of Agency 
Standards; Fisher Discusses War 
Risk Bureau 





Vice-Presidents Taylor, Horr and 
Graham, Actuary Henderson and other 
executives of the Equitable were speak- 
ers at the Tuesday afternoon conference 
of the Society’s Agency Club, Secretary 
Alexander being in ‘the chair. 

Mr. Taylor called attention to the fact 
that 75 per cent of the great production 
of the agency force had been done by 
club members. This illustrated that 
the men who had a correct appreciation 
of life insurance, made it their pro- 
fession, wrote the great bulk of the 
business, and he thought the time was 
coming when the interest of the Equit- 
able would be the greatest interest of 
every Equitable man. He did not want 
to criticise part-timers, because some of 
the best men in the business were de- 
veloped from agents who started as 
part-timers. In the country districts 
part-time men are often a necessity and 
have done splendid and important pro- 
ductive work, The whole tendency of 
the times has been to elevate the stand- 
ing and accomplishments of the life in- 
surance agent, place him on a higher 
plane, and in this connection an inter- 
esting telegram to the Equitable Life 
Assurance Society was read by Mr. 
Taylor. It came from Winslow Russell, 
vice-president of the Phoenix Mutual 
and president of the Association of Life 
Agency Officers, and follows: 

“Our best wishes for the best conven- 
tion that the Equitable ever had. I be- 
lieve that your good company, both in 
home office and field, has contributed 
more to make life insurance salesman- 
ship a real profession than has any 
other company in the world.” 

Vice-President L. O. Fisher, who is 
insurance chief of the Bureau of War 
Risk Insurance, told the conferense that 
he was seeing daylight at Washington; 
and he believed that if the public and 
the life insurance men gave the Bureau 
their sympathetic co-operation—stood 
back of them—the Bureau would win 
out. “It is your duty to do so,” he said. 
“These boys have given their all for you 
and for me.” 

Mr. Fisher cited some of the difficul- 
ties of the clerical force at the Bureau. 
He said he was getting 10,000 letters a 
day, which he cited as an evidence of 
the way correspondence piled up. 

“You can see,” he commented, “that 
when people criticise us for not answer- 
ing letters by return mail it is not al- 
ways our fault. In our files at Wash- 
ington there are names of 50,000 John 
O’Briens alone.” 

Mr. Fisher said that. splendid results 
were being shown with conversion, and 
he told one interesting story illustrating 
the liberality of the Bureau. A soldier 
who had a thousand-dollar policy died 
in the days of grace, and the Bureau 








T. L. HANSEN A DIRECTOR 


At a meeting of the Board of Direc- 
tors of the Guardian Life Insurance 
Company of America held recently 
George C. Austin, of the firm of Austin, 
McLanahan & Merritt, lawyers, New 
York City; T. Louis Hansen, vice-presi- 
dent and agency manager; and Dr. 
Charles Adams Holder, president, Park 
Union Foreign Banking Corporation, 


New York City, were elected members 
of the board 


“WANTED A MAN” 


By Live Agency—to Solicit Brokerage 
A real man, one who has a vision and back of this 
vision enthusiasm, grit, and stick-to-it-iveness, who will 
practically carry out what he visualizes, otherwise he 
is a theorist, for which we have no use. 


If you measure up to this description we will pay you 


a liberal salary plus commission to call on insurance 
men exclusively to solicit their brokerage and excess 
business for an agency which will give the Insurance 
Fraternity the best possible service, representing a 
Company whose record is of the very highest, and net 


costs unexcelled. Address 


“Brokerage,” The Eastern Underwriter, 


105 William Street, New York City 


endorsed the payment to his beneficiary 
of $10,000. 

Mr. Fisher described pending legisla- 
tion which will do away with some of 
the criticism of payments extending 
over an unusually long payment of 
years. 

William J. Graham, head of the group 
department, said that the Equitable had 
up to date collected $7,250,000 in pre- 
miums on group policies; had paid $6,- 
000,000 in group claims, and $1,000,000 
in dividends under group policies. He 
said that the Equitable covered 1,000,000 
persons in all, and he believed the day 
was coming when 1,000,000 would also 
be covered under group contracts. 


In discussing the manner in which the 
insurance business has gone ahead he 
said it was remarkable in view of the 
problems arising under various condi- 
tions which had been met, the problems 
being: 1. The war. 2. The period of 
demobilization. 3. The necessary re- 





adjustment of industrial affairs, includ- 
ing the stopping of production of war 
supplies and the placing on other manu- 
facturing basis of factories making war 
supplies. 4. The epidemic. 5. Rising 
prices. 6. Unemployment. 7. Social 
and industrial unrest. 8. Depreciation 
of the dollar. 9. Fluctuations of ex- 
change and currency values. 

“Nothing has been able to stop in- 
surance from going ahead,” he said. Mr. 
Graham quoted letters from large em- 
ployers, such as the Standard Oil and 
Union Pacific, to the effect that group 
insurance had brought about a better 
understanding and feeling between labor 
and capital. He did not think that 
group insurance was a panacea for 
strikes—there were too many other fac- 
tors entering into these labor troubles, 
but he thought that employers having 
strike insurance certainly had fewer 
strikes than others, and both employers 
and men liked the insurance. 
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The Prudential Insurance Company 
of America 


Incorporated Under the Laws of the State of New Jersey 


HOME OFFICE 
Newark, N. J. 
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How Hyde Started 
Equitable Life 


—_— 


WAS CASHIER OF 


MUTUAL 





Saw There Was Room for the Two 
Companies; Induced Business Men 
to Join Him 





A brief history of the Equitable Life 
Insurance Company, written by William 
Alexander, was circulated among mem- 
bers of the Equitable Life’s agency clubs 
in conference here this week. Here is 
the way that the Equitable was started, 
the story being told by Henry B. Hyde, 
founder of the Society: 

“On Saturday evening, March 12, 
1859, I called upon the president of the 
Mutual Life Insurance Company of New 
York and stated that for some time I 
had contemplated the organization of a 
life insurance company and desired his 
advice and assistance in the undertak- 
ing. I was then cashier of the Mutual 
Life, having been connected with that 
institution since January, 1852. The 
president stated that he did not approve 
the plan, and that no one contemplating 
the organization of another life insur- 
ance company could retain a position 
with the Mutual. I, therefore, asked him 
how soon my resignation could be ac- 
cepted, to which he replied that I might 
resign at once. This action, which was 
equivalent to a dismissal, was wholly 
unexpected by me. 

“On the following Monday morning I 
called at the office of the Mutual Life, 
and delivered up my keys; the cash 
and securities having been examined by 
the actuaries.” 

On July 26, 1859, the Equitable was 
launched by fifty-two business men of 


high standing, who formed the original 
board of directors of the organization. 

The temporary misunderstanding be- 
tween President Winston, of the Mutual, 
and Mr. Hyde, soon blew over and they 
became fast friends. 

Mr. Hyde believed that there was 
ample room for a new company, and he 
had conceived the idea that the Mutual 
and Equitable could advance side by 
side and that it would be to the ad- 
vantage of the Mutual to give its sur- 
plus business to the new organization. 





MARYLAND ASSURANCE GROUP 


The Maryland Assurance Corporation 
has written the group life insurance 
policy vovering the employes of Stew- 
art & Co., one of the largest department 
stores in Baltimore. Approximately 650 
employes of the firm will secure the 
benefits of this protection, and the ag- 
gregate life insurance under the con- 
tract is estimated at over $575,000. The 
business was placed by Arthur JB. 
Warner, a veteran life insurance man 
of Maryland and Virginia. He is said 
to have secured the application after the 
hottest sort of competition with the 
special agents of four of the oldest and 
largest companies in the business. 





MEMORIAL EDITION 


The Metropolitan Life Insurance Com- 
pany issued a memorial edition of “The 
Intelligencer” to the late President, 
John Rogers Hegeman. It contains 
tributes from fellow officers and the di- 
rectors, also from home office em- 
Ployes, superintendents, veterans ac 
tive and retired, Association of Life In- 
surance Presidents, other companies, 
letters of sympathy, church, daily news 
papers and insurance journals. The.edi- 
tion is a beautiful example of printer’s 
art. 





THE EASTERN 


August 29, 1919 











LIVE HINTS FOR BUSINESS GETTERS | 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















“How to Write Insurance 
Without Working” is’ the 
title of a clever little pamph- 
let, issued by the New York 
Life. Looking inside one 
runs across a page blank, with the ex- 
ception of this line: “It Can’t Be 
Done.” Another page gives the advice, 
“Go to Work.” Finally the last page 
says succinctly: “Don’t Fool Yourself.” 
Was ever the story told more effectively 
and in as few words? 


Insurance 
Without 
Working 


“7]] talk it over with my 
“Talk it wife,” is a remark we fre 
Over With quently hear. Some of the 
My Wife” reasons why such a course 

is foolish, according to 
Charles W. Pickell, of the Massachu- 
setts Mutual Life, follow: 

I. Your wife would be embarrassed if 
she urged you to insure when you feit 
you could hardly afford to do so; it 
would seem very selfish. On the other 
hand, she would never forgive herself 
if she prevailed upon you not to insure 
and you died shortly after. 

Il. When you married her you en- 
tered into a solemn contract to protect 
her—only you can keep that contract. 
She has enough to do to discharge her 
duties without acting as your arbiter. 

Il. “Talking it over” will not change 
the rate or your physical condition, hold 
your age, or protect her and the chil- 
dren. It’s a waste of time and offers 
you no relief from fulfilling your solemn 
vow. 

IV. What are you going to talk about 
anyway? Whether you should do it or 
not? Whether you can afford to do it 
or not? How much you should take 
out and where? What kind you should 
apply for and the conditions in the pol- 
icy? How you should pay the prem- 
ijums? Why bother her with all this? 
If she is a sensible, reasonable woman, 
she will tell you to do what you think 
best. If she wears the bifurcated gar- 
ments and tells you just what you can 
do, it will probably be wrong. Anyway 
you never arrive at the proper conclu- 
sion by consulting her. 

V. if you insist on talking it over with 
the “Missus,’” — will go with you so as 
to explain things. This will take an- 
other twenty-four hours and you may 
be dead by that time; but that won’t 
prevent my getting her consent or re- 
fusal for your remains. Anyway let’s 
get that. Who cares if you’re not in- 
sured? 

* ¢ # 
The government is talking 
The less of .covenanis and 
High Cost treaties and more of high 
of Living. cost of living. says “The 
Puritan.Record.” With the 
whole nation in more or less of an. in- 
dustrial chaos it seems high time that 
some attention should be given to the 
high cost of living and the investiga- 
tions will amount to nothing without ac- 
tion. That there can be action that will 
reduce materially the cost of living ani 
and at the same time retain the high 
wages of labor is a little more than we 
have a right to expect. No man can sell 
at the same price an article produced on 
a modest labor basis as an article in 
which the cost of manufacture is in- 
creased. This “unrest” will reach a 
climax when we come to recognize that 
a nation is no richer than its produc- 
tion. 

With an advance in everything we 
buy it is a pleasure to know that there 
is one thing that has not advanced in 
price and that is the “cost” of carrying 
life insurance. The old rate book is 
still in use. A man can protect his de- 
pendents at the “old rate.” But a man 
may well consider if the old amount of 
protection is adequate. He can also well 


consider whether or not some of the 
economic conditions may not also in- 
crease the cost of insurance. He should 
recognize that a $5.000 legacy to his 
widow is not the same protection-that a 
$5,000 legacy in 1914 would have been. 
He will, if wise, place his insurance on 
the new basis of values and will see 
that he carries a policy adequate to 
amply protect his widow’s need while 
the old premium rates still exist. 

The application of that principle will 
doubtless mean more insurance for 
many of us. Are we not ready to meet 
this question as men? 

x a cd 
The following extracts from 
A Word William Alexander’s forth- 
For Small coming book on insurance 
Producers salesmanship, to be entitled, 
“How to Sell Insurance,” 
are worth noting: 


“The man whose success is only 
moderate envies the ‘good luck’ of the 
big producer and is blind to the fact 
that he is less fortunate because he is 
less painstaking * * * the big _ pro- 
ducers are wide awake, adapt them- 
selves to changing conditions; they are 
never enslaved by habit. They are 
quick to utilize a new contract while it 
is still a novelty. They adopt new 
methods of canvassing, or a new line of 
approach, while it is fresh. * * * They 
recognize the importance of education. 
They listen to the instruction of others 
and train themselves. They are not 
satisfied unless they learn something 
new every day. * * * They are careful 
to follow directions from headquarters. 
If a system is established for their ben- 
efit, they take full advantage of it. And 
it is worth noting that the men who are 
careful and diligent in such matters arse 
usually the big producers, while those 
who are careless and indifferent are 
usually the small producers.” 

*> ¢ # 


I was in the office of 
a successful business 
man. His name is a 
thing to conjure with! 
He was speaking of 
success, but his words were much the 
seme as all the successful men I had 
interviewed. I had just about framed 
my “parting phrases” when he startled 


“Where 
Ability Doesn’t 
Count!” 


State 


Assurance Company 
of WORCESTER, MASS. 
Incorporated 1844 


Mutual Life | 





1919 
SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the 
STATE MUTUAL has furnished unsurpassed protection 


and service. 


Additions are made to our agency force when the right 


men are found. 


B. H. WRIGHT, President 


STEPHEN IRELAND, 
Superintendent of Agencies 


SS 


me by saying “Your ability doesn’t 
count!” . 

“What,” I said, “ability doesn’t 
count? Surely, you don’t really mean 
that.” 

“Yes,” said the successful man, “I 
mean just that, and further, [ll say 
that knowledge is useless and that ex- 
perience is valueless!” 

It was my secret suspicion that the 
old gentleman was either spoofing me— 
or that he had suddenly lost his reason. 
I was in no position to tell him either 
of my suspicions so I simply inter 
rupted him with a very faint “Really?” 

“Without the driving force of optim- 
ism.” 

That was it—now I understood! 

“Yes,” he continued, “You can go to 
college for seven years, which I didn’t 
—you can be as bright as a dollar and 
you can have had an immeasurable 
amount of experience—but without hav- 
ing the teeling thot you’re going to 
win—why, you won’t, that’s all.” 

The driving force of optimism! The 
phrase brought new vigor to me. My 
success would come! I felt like chal- 
lenging the new world’s heavyweight 
champion. But the fact that I didn’t 
showed me that my experience (which 
had been painful), my ability and my 
knowledge more than controlled my 
optimism.—“Federal Reserve Club Mag: 
azine.” 




















“The Oldest Company in America”’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The American 
Experience Table of Mortality, the corner-stone of modern life in- 
surance. The “contribution plan” of surplus distribution, used al- 
most universally by American companies. 
ment policy, the basic form of all Life Income contracts. 


“Mutual Life’—known in every household. 
and service, notable financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 


The Continuous Instal- 


Unexcelled policies 




















D. W. CARTER, Secretary 





Morris Plan Offers 
Savings Bank Policy 


FOR SALE TO GENERAL PUBLIC 


Amounts From $1,000 to $5,000, Single 
Premium Rate, Paid for in 
Instalments 


After issuing what was in reality in- 
dustrial life insurance, only to its bor- 
rowers, the Morris Plan Insurance So- 


ciety has extended its field by issuing 
a savings bank or single premium non- 
participating life policy, which it will 
sell in amounts of $1,000 to $5,000 to 
anybody, whether or not he is a bor- 
rower from the Society. 

The rew form is called the Savings 
Bank Policy because it combines sav- 
ing banking and insurance. The in- 
sured gets a single premium paid-up 
policy at the single premium rate and 
he pays for it by weekly or monthly 
savings extended over 60 or more 
months. The bank pays its denositors 
4 per cent interest on their savings 
and the interest paid by them on the 
unpaid b-lance of the single premium 
is 6 per cent. Reserves are calculated 
on the 3% ner cent basis. 

The Society accepts a cash payment 
and puts a loan against the policy for 
the remainder of the single premium. 
This loan is paid off throngh the de- 
posits in the Morris Plan Bank. 

Term Policy Protects Loan 


The Society then issues a term policy 
for the amount of the loan to the as 
sured, so that if he shold die before 
the Inan is naid the beneficiary wonld 
receive the full amount of the policy 
and also the fnll amount of the as 
sured’s savings in the bank. Take, for 
ex mple. an illustration at age 21. 

The preminm on a savings hank pol- 
icy for $1,000 at age 21 is $318 34. but 
as it may not be convenient for the 
assured to pay the full amount in ad- 
vance the Snciety accepts a cash pay- 
ment of $28.94 and places a loan 
against the policy for $289.40. The 
assured then snubscrihes for Investment 
Certificates of the Morris Plan Company 
equivalent to the amount of the loam, 
and he pays for them in weekly of 
monthly instalments. A saving and 
investment of $5 a month for 58 months 
produces $290. which is used to pay 
off the loan. Or, if preferred. the as- 
sured can let the money remvin to his 
credit in the savings account and con 
tinue the loan against the policy. 

Following are illustrations of pre 
minum rates and loan values for each 
$1,000 of insurance, on the Savings 
Bank or Single Premium Non-Partici- 


(Continued on page 5) 
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Lawyers Big Help To 


Agents, Says Bokum 


HOW THEY HAVE HELPED HIM 








Massachusetts Mutual Life Man Tells 
Use of Letters in Selling Big 
Chicago Policies 





General Agent N. H. Bokum, of Bo- 
kum & Dingle, general agents, the Mas- 
sachusetts Mutual Life in Chicago, has 
had considerable success in writing 
policies for large amounts, and he ex- 
planed some of his methods {n a talk 
to agents of that company in ‘Spring 
field last week 

Mr. Bokum said he used two lists of 
names which he found of value to him. 

No. 1. Those who can afford to carry 
large policies. 

No. 2. Those who can tell him about 
these inen, such as brokers, bankers, 
lond coneern: and lawyery. 

Knows All About His Prospec.s 

Mr. Bokum knows all about a man 
Lefore he sees him, and .f he has never 
mt him before generall? cones armed 
with a letter from some one who aot 
cnly knows him but in whow the pros- 
»et has confidence. 

There was considerable curiosity ex- 
pressed by members of the convention 
as to whether bankers and others were 
willing to give an insurance agent these 
letters, but, according to the Chicago 
man, he has no difficulty in obtaining 
these letters. In many cases Mr. Bo- 
kum first sells the insurance to the 
banker, or Wawyer adviser He ex- 
plained it in this fashion: 

Recently his sources of information 
informed him that an important con- 
cern in Chicago had decided to increase 
its capital; that the business yv13 )nvk- 
ing splendid progress; that ‘t hal een 
built up by two men; and that one cf 
them was serving overseas. With this 
information Mr. Bokum sent his card 
in to a prominent Chicago lawyer, who 
was counsel for the firm, and upon be- 
ing admitted, asked for a letter of in- 
troduction to the partner remaining at 
home. He explained why he wanted it. 

“In the last analysis this is now a 
one man firm,” he began. “While the 
other partner may return from France 
at any time he is still overseas, and if 
the Chicago man dies, with the other 
man abroad, what would become of 
the business? Undoubtedly, “here is a 
case where insurance is necessary to 
protect the interest of the _ stock- 
holders.” 

“You are quite correct,” the lawyer 
said, “and I am mighty glad you called. 
The corporation certainly needs that 
insurance, and I am going to recom- 
mend it. Wait a moment and I’ll dictate 
a letter to this man, and I'll ask you 
to go over a few points with me again, 
as I want to make it a strong com- 
munication.” 

In all letters which Mr. Bokum uses 
to solicit an interview he wastes no 
time in explaining why he is desirous 
of calling. He does not try to camou- 
flage the visit by saying it is a per- 
sonal visit. 

“T let them know it’s about insurance. 
me make no attempt at deception,” he 
said. 

Mr. Bokum said he made it a point 
to keep in touch with every change in 


the financial affairs of Chicago busi- 
ness houses, which he said was not 
difficult to do if one glanced over finan- 


cial and trade papers. In one Chicago 
office he said there was a girl employed 
who did nothing but collect such in- 
formation. 


In concluding his. talk about letters 
Mr. Bokum said he always had a num- 
ber of them on his desk; was never 
without them, in fact; so he did not 
find it difficult to employ his time. 








Morris Plan Policy 
(Continued from page 4) 


pating Life Policy. also premium rates 
for each $100 of term insurance. 
Rate 


: Initial Loan per $100 
Age Premium Payment Value Term 
20 $313.47 $28.50 $284.$7 $0.85 
25 229.60 30 87 308.73 .89 
20 370.72 33.70 227 02 94 
35 407.61 37.06 370.55 1.0 
40 451.03 41.00 410.03 } 
45 501.60 45.60 456.00 1.48 
50 559.34 50.85 508.49 1.91 
55 622.77 56.52 566.15 2.71 
60 689.61 62.69 626.92 4.02 


The Society makes this claim: 


“The total cost of the cheapest non- 
participating twenty-payment life pol- 
icy for $1.000 at age 21 would be 
$421.20, or 23 per cent more than the 
premium for the savings bank policy at 
the same age. It takes twenty years to 
get a paid-up policy on the twenty-pay- 
ment life plan, while it takes only five 
years to save up the money to pay off 
the loan on the savings bank policy.” 

The Society offers this comparison of 
vreminms and valres of the savings 
bank policy with a 20-payment non-par- 
ticipating life policy at «ge 21 for 
$1,000. 

Total premiums on 20-payment 
life for 20 years............. $ 
Total premium on savings bank 











uals Pat a tcnd wt nsdue «kes ae 318.34 
Difference in favor of savings 
rrr $102.86 
Loon valne of savings bank pol- 
icy end of 5th year......... $308.73 
Loan value of 20-payment life 
policy end of 5th year...... 68.00 
Difference in favor of savings 
9 ABS IOR nes. $240.73 
Paid-up value of savings bank 
policy end of 5th year...... $1000.00 
Paid-up valve of 20-payment life 
policy end of 5th year...... 250.00 
Difference in favor of savings 
ag dal ie ae v.48 $750.00 


Licenses have been issued to the 
Society to write life insurance in the 
following states: New York, Rhode 
Island, Connecticut, Delaware. Mary- 
land, North Carolina, Georgia, Alabama, 
Louisiana. Texas. Tennessee. West Vir- 
ginia, Indiana, Michigan, Illinois, Mis- 
souri, Kansas, Colorado and Ohio. The 
Society withdrew from Virginia and 
South Carolina because of the deposit 
laws there. 





DR. EMERY DIES OF APOPLEXY 

Dr. J. M. Emery, of Des Moines, 
vice-president of the Reinsurance Life, 
has died at Helena, Montana, of apo- 
plexy. He was at one time a consult- 
ing actuary. 





American Central Life 


Insurance Company 





INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 

















Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 











Mohawk Cor. Franklin Street, Buffalo, N. Y. 


NIAGARA LIFE BUILDING 


The Combined 


Life, Sickness 


and Accident 
policies, sold only by the 


Niagara Life Insurance Co. 


(WILLIAM H. CROSBY, President) 


Protects the insured and his 
dependents. 


Live wire reliable agents may 
obtain very favorable 
contracts 


Communicate witk 


E. H. BURKE 
Vice-Pres’t & Gen’] Manager 


BUFFALO, N. Y. 
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URING the first half of q 
1919 we furnished ( 
10,492 leads from actual | 
prospects who made in- 
quiry concerning our pol- 
icies. \ 
Experience has prov- 
en that each lead fur- 
nished is the potential 
equivalent of a check for 
$5 in first year commis- 
sions. 








_ Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 
JOHN M. HOLCOMBE, President 
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Some Important Life 
Insurance Decisions 
WENDELL M. STRONG’S WORK 


Corporation Income Tax, Insurable 
Interest of Corporation, Presump- 
tion of Survivorship Treated 


A digest of some important court 
decisions affecting life insurance com- 
piled by W. M. Strong, of the Mutual 
Life for the Actuarial Society of 
America, covers some important sub- 
jects. A few of these compilations 


follow: 
Corporation Income Tax 


Northwestern Mutual Life Insurance 
Co. vs. Fink, Collector, U. S. District 
Court, 248 Fed. Rep. 568. The chief 
questions in this case are: (1) Whether 
dividends applied to purchase paid-up 
additions and dividends applied to pay 
renewal premiums should be included 
as income; the court held that they 
should not; and (2) Whether for the 
purpose of taxation the premium and 
interest items accrued and due but not 
actually collected should be included 
as income; the court here also held 
that they should not. This is in line 
with previous decisions. 


Insurable Interest of a Corporation in 
Life of Its Manager 


Wurzburg vs. New York Life Ins. 
Co. et al., Supreme Court of Tennessee, 
203 S. W. Rep. 332. At the time of 
taking out the policy the insured was 
manager and guiding spirit of a com- 
pany. Others interested became ac- 
quainted with the details of the busi- 
ness and the salary of the insured was 
reduced, so that he was forced to leave 
the company. The contention was that 
the company had no further insurable 
interest in the insured’s life and hence 
was entitled to be reimbursed out of 
the proceeds of the policy only to the 
extent of the actual outlay of premiums. 
The court held that there was no ques- 
tion of the insurable interest when the 
policy was iaken out and, as it was 
valid wh@n issued, it remained valid 
and the fact that the insured after- 
wards severed his relations with the 
company did not invalidate the com- 
pany’s right to the proceeds of the 
policy, because the policy of insurance 
was not a mere contract of indemnity 
but a contract to pay the beneficiary 
a certain sum of money in case of 
death. 

This would be the accented doctrine 
in most states. A state like Texas is 
an exception as the insurable interest 
of the beneficiary must exist at the 


time of death for the beneficiary to be. 


entitled to the proceeds of the policy. 


Insolvency: Premium Inuring to 
Benefit of Creditors 
Harriman National Bank vs. Huiet, 
United States Circuit Court of Appeals, 
249 Fed. Rep. 856. The insured was 
insolvent at the time of his death. A 
_ statute of South Carolina provided for 
exemption from the claims of the cred- 
itors of insurance for the benefit of 
wife or children of the insured, with 

the following condition: 

“Provided, however, that if the pre- 
mium paid in any one year out of the 
property or funds of the husband shall 
exceed the sum of five hundred dollars, 
the exemption from the claims of the 
creditors of the husband shall not ap- 
ply..to so much of said premium so 
paid as shall be in excess of five hun- 
dred dollars, but such excess * * * shall 
inure to the benefit of such creditors 

A question involved was whether un- 
der this statute all premiums paid in 
excess of five hundred dollars a year 
or only those paid during insolvency 
inured to the benefit of the creditors. 
The court held the former. There was, 
however, a dissenting opinion which 
would seem to more reasonable, inas- 


much as the whole intent of the statute 
seems to be to deal with premiums 
paid during insolvency and not to limit 
the amount of life insurance that the 
insured could have in favor of a bene- 
ficiary and free from the claims of 
creditors, except in so far as premiums 
were paid to the detriment of those 
creditors. In line with the dissenting 
opinion and as illustrating what the 
decision might lead to, an insured 
might, if such a statute were in force 
in 1870, have taken a single premium 
policy at that time for one hundred 
thousand dollars and paid forty thou- 
sand dollars therefor. Such policy be- 
ing in favor of the insured’s wife 
would not have been subject to his con- 
trol or in any way his property, nor 
could he in any way have defeated 
such a policy if he had wished to do so 
since no further premiums were pay- 
able and he consequently could not 
lapse it. He might have been a wealthy 
man and remained absolutely solvent 
up to almost the time of his death, 
which could be supposed to have oc- 
curred in 1917. Under these circum- 
stances it cannot be conceived that 
in ony way the payment of the single 
premium for the policy forty-seven 
years earlier would have injured his 
creditors at the time of an insolvency 
occurring in 1917, yet as this decision 
seems to be interpreted in the dissent- 
ing opinion and as it appears to read, 
thirty-nine thousand, five hundred dol- 
lars of the premium paid with interest 
thereon for forty-seven years would 
have inured to the benefit of the cred- 
itors. This. of course, would have 
meant that they would receive the en- 
tire proceeds of the policy except the 
twelve hundred and fifty dollars pur- 
chased by the five hundred dollars 
which was exempt. In other words all 
the security of the beneficiary in the 
supposedly vested interest in a life in- 
surance policy is destroyed. 


Presumption of Survivorship 


McGowin vs. Menken, Court of Ap 
peals of New York, 119 N. E. Rep. 877. 
The policy provided that it should be 
payable to the insured’s wife if living. 
if not, to his estate. Both the insured 
and his wife were lost on the “Lusi- 
tania” and there was no evidence show- 
ing which survived the other. The 
dispute was between the administrator 
of the insured and the administrator 
of the wife. The court held that by 
the express terms of the policy the in- 
sured’s estate was entitled to the pro- 
ceeds. 





DOUBLE MEMBERSHIP 


New York Life $200,000 Club, To Meet 
in California, Shows Country’s 
Prosperity 


The $200,000 Club of the New York 
Life, about to meet in California, has 
about doubled its membership of a year 


ago. This illustrates the prosperity of 
the country and the manner in which 
agents are pyramiding production. 


Great Southern Life Insurance Company 


HOUSTON, TEXAS 








Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.0¢ to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITIONS ON DECEMBER 31, 1918 


$18,362,862.75 
\6,626,824.78 
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REASON Our 
Policies Sell 


UR POLICY CONTRACTS contain 

all provisions consistent with safe 
underwriting and are guaranteed by a je- 
posit of the full legal reserve with the 
State. Our promises are all in our con- 
tract. Good contracts for up-and-doing 
agents. 

THOMAS J. OWENS, Pres. 


DR. ALBERT SEATON CLAUD T. TUCK 
Vice-Pres. & Med. Dir. Secretary 




















The Columbian National Life Insurance Company 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Low Guaranteed Rates 











INTERNATIONAL LIFE er st. Louis 


SMASHED ALL RECORDS IN 1918 
Jt was the Special Combination and New T. O. Policies that did the work. 


f you are not selling them we are both losing money. 
Write us today for contract 


INTERNATIONAL LIFE, ST. LOUIS, MO, 























CAPABLE MEN : 


CL PLAC ILLINOIS LIFE INSURANCE ( 
iN 
Much desirable territory is ready for aay 


WELL PLACED 
Agents who can deliver policies in satis- ‘. 


factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 








Address: P 
ALBERT E. AWDE, Supt. of Agencies. 
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COM PANY 
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0. S. CARLTON 
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WANTS GOOD MEN 
AND 
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Founded 1865 





The Provident 
- Company of 


Life and Trust 
Philadelphia 





The Thrift Campaign reinforces the Provi- 
dent agent’s canvass for long endowment. 








Northwest corner Fourth and Chestnut Streets 








Text of Bill Which 
Amends War Risk Act 


ENLARGES BENEFICIARY CLASS 





Converted Insurance Gives Choice of 
Lump Sum or in Instalments 
for 36 Months 





The Sweet Bill in Congress (H. R. 
8288), embodies the recommendations 
for war risk bureau legislation which 
have been made by the Bureau of War 
Risk Insurance, and the chances, there- 
fore, are that it will go through. In 
order that insurance men may become 
acquointed with the full text of the 
recommendations the first nineteen sec- 
tions of the bill are reproduced here- 
with: 

Be it enacted by the Senate and 
House of Representatives of the United 
States of America in Congress assem- 
bled, That the office of the Commis- 
sioner of Military and Naval Insurance 
and the office of the Commissioner of 
Marine and Seamen’s Insurance created 
by the War Risk Insurance Act are 
hereby abolished and the powers and 
duties pertaining to such offices are 
hereby transferred to the Director of 
the Bureau of War Risk Insurance, who 
shall hereafter receive a salary at the 
rate of $10,000 per annum. Until such 
time as the Secretary of the Treasury 
may direct otherwise, ana subject to the 
provisions of section 9 of the War Risk 
Insurance Act, there shall be in the 
Bureau of War Risk Insurance: a Divi- 
sion of Marine and Seamen’s Insurance 
and a Division of Military and Naval 
Insurance. All laws inconsistent with 
this section are hereby so modified as 
to conform to the provisions hereof. 

Sec. 2. That paragraph (b) of the 
second subdivision (1) of section 22 of 
the War Risk Insurance Act is hereby 
amended by striking out the words 
“more than six months before the en- 
actment of this amendatory Act or be- 
fore enlistment or entrance into or em- 
ployment in active service in the mili- 
tary or naval forces of the Unilted 
States, whichever of these dates is the 
later.” so that the paragraph as amend- 
ed shall read as follows: 


“(b) A child legally adopted.” 








wide reputation. 





The Verdict of the Great Jury. 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American public. For sixty- 
eight years the Massachusetts Mutual has been building up a nation- 

: Its friends are everywhere and are ever ready to 
testify to the faithful and efficient service that it always renders. There 
is no better company to buy from and no better company to sell for. 

Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


Sec. 3. That paragraph (d) of the 
second subdivision (1) of section 22 of 
the War Risk Insurance Act is hereby 
amended by striking out the words 
“and if such child, if born after De- 
cember 31, 1917, shall have been born in 
the United States or in its insular 
possessions” so that the paragraph, as 
amended, shall read as follows: 

“(d) An illegitimate child, but, as to 
the father only, if acknowledged by in- 
strument in writing signed by him, or 
if; he has been judicially ordered or 
decreed to contribute to such child’s 
support.” 

Sec. 4. That section 22 of the War 
Risk Insurance Act is hereby amended 
by inserting therein a new subdivision 
to be known as subdivision (4a) and to 
read as follows: 


“(4a) The terms ‘father’ and ‘mother’ 
include stepfathers and stepmothers, 
fathers and mothers through adoption, 
and persons who have stood in loco 
parentis to a member of the military or 
naval forces for a period of not less 
than one year: Provided, That this sub- 
division shall be deemed to be in effect 
as of October 6, 1917.” 

Sec. 5. That section 23 of the War 
Risk Insurance Act is hereby amended 
by the addition thereto of a new para- 
graph to read as follows: 

“Tf any person entitled to receive any 
payments under this Act shall be an in- 
mate of any asylum or hospital for the 
insane maintained by the United States, 
or by any of the several States or Terri- 
tories of the United States, and no 
guardian or curator of the property of 
such person shall have been appointed 
by competent legal authority, the direc- 
tor, if satisfied after due investigation 
that any such person is mentally in- 
competent, may order that all moneys 
payable to him or her under this Act 
shall be held in the Treasury of the 
United States to the credit of such per- 
son. All funds so held shall be dis- 
bursed under the order of the director 
and subject to his discretion, either to 
the chief executive officer of the asylum 
or hospital in which such person is an 
inmate, to be used by such officer for 
the maintenance and comfort of such 
inmate, subject to the duty to account 
to the Bureau of War Risk Insurance 
and to repay any surplus at any time 
remaining in his hands in accordance 
with regulations to be prescribed by 
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THE MOST VALUABLE PO 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 
WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 
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the director; or to the wife (or de- 
pendent husband if the inmate is a wo- 
man), minor children, and dependent 
parents of such inmate, in such am- 


‘ounts as the director shall find neces- 


sary for their support and maintenance, 
in the order named; or, if at any time 
such inmate shall be found to be men- 
tally competent, or shall die, or a guar- 
dian or curator of his or her estate be 
appointed, any balance remaining to the 
credit of such inmate shall be paid to 
such inmate, if competent, and other- 
wise to his or her guardian, curator, or 
personal representatives.” 

Sec. 6. That the provisions of sec- 
tion 28 of the War Risk Insurance Act 
shall not be construed to prohibit the 
assignment by any person to whom in- 
surance shall be payable under Article 
IV of such Act of his interest in such 
insurance to any other member of the 
permitted class of beneficiaries. 

Sec. 7. That the provisions of sec- 
tion 29 of the War Risk Insurance Act 
shall not be operative with respect to 
insurance converted under Article IV 
of such Act. 

Sec. 8. That section 30 of the War 
Risk Insurance Act is hereby renum- 
bered section 31, and a new section is 
hereby added to such Act, to be known 
as section 30, and to read as follows: 

“Sec. 30. That no person is in active 
service in the military or naval forces 
of the United States within the mean- 
ing of this Act until he has been ex- 
amined by the proper medical officer or 
officers of such forces at the camp or 
other place of mobilization and upon 
such examination accepted and enrolled 
for active service: Provided, That if 
after induction by the local draft board 
but before being accepted and enrolled 
for active service the person dies or 
becomes disabled as a result of disease 
contracted or injury suffered in the line 
of duty and not due to his own willful 
misconduct, or as a result of the aggra- 
vation, in the line of duty and not be- 
cause of his own willful misconduct, of 
an existing disease or injury, he shall 
be entitled to the benefits of compensa- 
tion payable under Article III: Pro- 
vided further, That any insurance ap- 
plication made by a person after induc- 
tion by the local draft board but before 
being accepted and enrolled for active 
service shall be deemed valid.” 

Sec. 9. That the first sentence of the 
second paragraph of section 204 of the 


War Risk Insurance Act is hereby 
amended by striking out the words “one 
month” the second time they occur and 
inserting in lieu thereof the words 
“four months,” so that such sentence as 
amended shall read as follows: 

“The family allowance shall be paid 
from the time of enlistment to death in, 
or one month after discharge from the 
service, but not for more than four 
months after the termination of the 
present war emergency.” 

Sec. 10. That Article II of the War 
Risk Insurance Act is amended by add- 
ing thereto a new section to be num- 
bered section 211, which new section 
shall read as follows: 


“Sec. 211. That all family allowances 
and allotments payable by the Bureau 
of War Risk Insurance wnder the 
authority of this article shall be dis- 
continued at the end of the fourth cal- 
endar month after the termination of 
the present war emergency, as declared 
by proclamation of the President of the 
United States, and thereafter all allot- 
ments of pay shall be voluntary and 
shall be made under such regulations 
as may be prescribed by the Secretary 
of War and the Secretary of the Navy, 
respectively.” 

Sec. 11. That section 302 of the War 
Risk Insurance Act is hereby amended 
to read as follows: 

“Sec. 302. That if disability results 
from the injury— 


“(1) If and while the disability is 
rated as total and temporary, the 
monthly compensation shall be the fol- 
lowing amounts: 

“(a) If the disabled person has neither 
wife nor child living, $65; 

“(b) If he has a wife but no child 
living, $75; 

“(c) If he has a wife and one child 
living, $85; 

“(d) If he has a wife and two chil- 
dren living, $95; 

“(e) If he has a wife and three or 
more children living, $100; 

“(f) If he has no wife but one child 
living, $75, with $10 for each additional 
child up to two; 

“(g) If he has a mother or father, 
either or both dependent on him for 
support, then, in addition to the above 
amounts, $10 for each parent so de- 
pendent: the amount payable under this 
subdivision shall not exceed the dif- 
ference between the total amount pay- 
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able as compensation to the disabled 
person, his wife, and children and the 
sum of $100. 

“(2) If and while the disability is 
rated as partial and temporary, the 
monthly compensation shall be a per- 
centage of the compensation that would 
be payable for his total and temporary 
disability, equal to the degree of the 
reduction in earning capacity resulting 
from the disability, but no compensa- 
tion shall be payable for a reduction in 
earning capacity rated at less than 10 
per centum. 

“(3) If and while the disability is 
rated as total and permanent, the rate 
of compensation shall be $100 per 
month: Provided, however, That the 
loss of both feet, or both hands, or the 
sight of both eyes, or the loss of one 
foot and one hand, or one foot and 
the sight of one eye, or one hand and 
the sight of one eye, or becoming help- 
less and permanently bedridden, shall 
be deemed to be total permanent dis- 
ability: Provided further, That for 
double, totai, permanent disability the 
rate of compensation shall be $200 per 
month. 

“(4) If and while the disability is 
rated as partial and permanent, the 
monthly compensation shall be a per- 
centage of the compensation that 
would be payable for his total and per- 
manent disability equal to the degree of 
the reduction in earning. capacity re- 
sulting from the disability, but no com- 
pensation shall be payable for a reduc- 
tion in earning capacity rated at less 
than 10 per centum. 

“A schedule of ratings of reductions 
in earning capacity from specific injur- 
ies or combinations of injuries of a 
permanent nature shall be adopted and 
applied by the bureau. Ratings may be 
as high as 100 per centum. The ratings 
shall be based, as far as practicable, 
upon the average impairments of earn- 
ing capacity resulting from such in- 
juries in civil occupations and not upon 
the impairment in earning capacity in 
each individual case, so that there shall 
be no reduction in the rate of compensa- 
tion for individual success in overcom- 
ing the handicap of a permanent injury. 
The bureau shall from time to time re- 
adjust this schedule of ratings in ac- 
cordance with actual experience. 

“(5) If the disabled person is so help- 
less as to be in constant need of a 
nurse or attendant, such additional sum 
shall be paid, but not exceeding $20 per 
month, as the director may deem rea- 
sonable. 

“(6) In addition to the compensation 
above provided, the injured person shall 
be furnished by the United States such 
reasonable governmental medical, surg- 
ical, and hospital services and with such 
supplies, including artificial limbs, truss- 
es, and similar appliances, as the di- 
rector may determine to be useful and 
reasonably necessary, which artificial 
limbs, trusses, and similar appliances 
may be procured by the Bureau of War 
Risk Insurance in such manner, either 
by purchase or manufacture, as the di- 
rector may determine to be advantage- 


ous and reasonably necessary: Provid- 
ed, That nothing in this Act shall be 
construed to affect the necessary mili- 
tary control over any member of the 
military or naval establishments before 
he shall have been discharged from the 
military or naval service. 

“(7) Where the disabled person and 
his wife are not living together, or 
where the children are not in the cus- 
tody of the disabled person the amount 
of the compensation shall be appor- 
tioned as may be prescribed by regula- 
tions. 

“(8) The term ‘wife’ as used in this 
section shall include ‘husband’ if the 
husband is dependent upon the wife for 
support. 

“(9) That the Bureau of War Risk In- 
gurance is hereby authorized to furnish 
the medical, surgical, and hospital serv- 
ices and the supplies and appliances pro- 
vided by subdivision 6 hereof, to dis- 
charged members of the military or 
naval forces of those Governments 
which have been associated in war with 
the United States since April 6, 1917, 
and come within the provisions of laws 
of such Governments similar to the 
War Risk Insurance Act, at such rates 
and under such regulations as the Di- 
rector of the Bureau of War Risk Insur- 
ance may prescribe; and the Bureau of 
War Risk Insurance is hereby author- 
ized to utilize the similar services, sup- 
plies, and appliances provided for the 
discharged members of the military 
and naval forces of those Governments 
which have been associated in war 
with the United States since April 
6, 1917, by the laws of such Govern- 
ments similar to the War Risk In- 
surance Act, in furnishing the dis- 
charged members of the military and 
naval forces of the United States who 
live within the territorial limits of such 
Governments and come within the pro- 
visions of subdivision (6) hereof, with 
the services, supplies, and appliances 
provided for in such subdivision; and 
any appropriations that have been or 
may hereafter be made for the purpose 
of furnishing the services, supplies, and 
appliances provided for by subdivision 
(6) hereof are hereby made available 
for the payment to such Governments or 
their agencies, for the services, sup- 
plies, and appliances so furnished, at 
such rates and under such regulations 
as the Director of the Bureau of War 
Risk Insurance may prescribe. 

“(10) That section 302 of this Act as 
amended shall be deemed to be in effect 
as of October 6, 1917.” 

Sec. 12. That section 401 of the War 
Risk Insurance Act is hereby amended 
to read as follows: 

“Sec. 401. That such insurance must 
be applied for within one hundred and 
twenty days after enlistment or after 
entrance into or employment in the ac- 
tive service and before discharge or 
resignation except that those persons 
who are in the active war service at the 
time of the publication of the terms 
and conditions of such contract of insur- 
ance may apply at any time within one 
hundred and twenty days théreafter and 
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PROTECTION FOR THE ENTIRE FAMILY 

This Company issues all modern forms of policy contracts from age 3 months 
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THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS OF INDIVIDUAL RIGHTS 


Rights and duties are personal. Pleasure and pain are personal. 
The combined rights of individuals make up the rights of nations, and 
the “rights” of nations sometimes clash. It was for the protection of 
these individual rights that Americans entered the war; it was to defend 
these rights that we raised vast armies, disciplined and equipped them, 
and sent them overseas to fight. It was for individual rights that our 
men fought so heroically. Their victory is a victory for individual rights. 


Laws and courts and treaties and bailiffs and armies are properly 
the safeguards of individuai and national rights. The first law of man- 
kind was club-law—the law of the strongest—the law of the jungle. 
The ultimate law—the law toward which Democracies are struggling— 
will be the law which gives every individual his rights, harmonizing 
them with other men’s rights. 


In a Democracy men are assumed to have been born with certain 
inalienable rights which are protected and restrained by laws which men 
themselves more or less directly make and execute. 


Laws are not rights; they should define rights and be their safe- 
guard. 

Apply this reasoning to Life Insurance and see how reasonable and 
how imperative it becomes. 


The wife, who is the home-maker, and who, while making the 
home, loses the opportunity to earn an independent income, has the right 
to some sort of protection against the risk of her husband’s death. 
Children have a right to be well brought up and well educated. These 
rights should be safeguarded as against the death or total disability of 
the husband and father. In most cases there is no safeguard except 
Life Insurance. 


The rights of the individuals—husband, wife and children—are 
written in the policy, and are further safeguarded by the accumulations 
of the insuring company and by the laws under which it operates. You 
can’t live real democracy without insuring your life. 


The New York Life Insurance Company issues a Policy insuring 
against the risk of death or total disability. Behind each Policy is 
seventy-four years of experience, abundant resources, and the super- 
vision of laws that define and maintain the rights of individuals. 


New York Life Insurance Company 
DARWIN P. KINGSLEY, President 
346 BROADWAY, NEW YORK, N. Y. 
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while in such service. 
the active service on or after the 6th 
day of April, 1917, and before the 11th 
day of November, 1918, who, while in 
such service, and before the expiration 
of one hundréd and twenty days after 
October 15, 1917, or one hundred and 
twenty days after entrance into or em- 
ployment in the active service, becomes 
or has become totally and permanently 
disabled, or dies or has died, without 
having applied for insurance, shall be 
deemed to have applied for and to have 
heen granted insurance, payable to such 
person during his life in monthly install- 
ments of $25 each, unless he refuses or 
has refused to apply for insurance; and 
any person inducted into the service by 
» local draft board after the 6th day 
of April, 1917, and before the 11th day 
of November, 1918, who, while in such 
service, and before being accepted and 
enrolled for active military or naval 
service, becomes or has become totally 
and permanently disabled, or dies or 
has died, without having applied for in- 
surance, shall be deemed to have ap- 
plied for and to have been granted in- 
surance, payable to such person during 
nis life in monthly installments of $25 
each. If he shall die either before he 
shall have received any of such monthly 
installments or before he shall have re- 
ceived two hundred and forty of such 
mouthly installments, then $25 per 
month shall be paid to his widow from 
the time of his death and during her 
widowhood; or if there is no widow 
surviving him, then to his child or chil- 
dren; or if-there is no child surviving 
him, then to his mother; or if there is 
no mother surviving him, then to his 
father, if and while they survive him: 
Provided, however, That no more than 
two hundred and forty of such monthly 
installments. including those received 
by such person during his total and 
permanent disability, shall be so paid. 
The amount of the monthly installments 
shall be apportioned between children 
as may be provided by regulations.” 

Sec. 138. That the permitted class of 
beneficiaries for insurance as specified 
in section 402 of the War Risk Insur- 
ance Act is hereby enlarged so as to in- 
clude, in addition to the persons therein 
enumerated, uncles, aunts, nephews, 
nieces, brothers-in-law, and _ sisters-in- 
law of the insured, or of the spouse. 
This section shall be deemed to be in 
effect as of October 6, 1917: Provided, 
That nothing herein shall be construed 
to interfere with the payment of the 
monthly installments authorized to be 
made under the provisions of said War 
Risk Insurance Act, as originally enact- 
ed and subsequently amended, up to and 
including -the second calendar month 
after the passage of this Act: Provided 
further, That all awards of insurance 
under the provisions of the said War 
Risk Insurance Act, as originally enact- 
ed and subsequently amended, shall be 
revised as of the first day of the third 
calendar month after the passage of 
this Act, in accordance with the pro- 
visions of the said War Risk Insurance 
Act as hereby modified. 

Sec. 14. That if no person within the 
permitted class of beneficiaries survive 
the insured, then there shall be paid to 
the estate of the insured an amount 
equal to the commuted value of the 
monthly installments of yearly renew- 
able term insurance granted under the 
Provisions of Article IV of the War 
Risk Insurance Act, payable and applic- 
able, calculated on the basis of interest 
at the rate of 3% per centum per 
annum. 

Sec. 15. That if any person to whom 
such yearly renewable term insurance 
has been awarded dies, or his rights 
ere otherwise terminated after the 
death of the insured, but before all of 
the two hundred and forty monthly in- 
Stallments have been paid, then the 
monthly installments payable and ap- 
Plicable shall be payable to such person 
or persons within the permitted class of 
beneficiaries as would, under the laws 
of the State of residence of the insured, 
be entitled to his personal property in 
case of intestacy; and if the permitted 





Any person in 





class of beneficiaries be exhausted be- 
fore all of the two hundred and forty 
monthly installments have been paid, 
then there shall be paid to the estate of 
the last surviving person within the 
permitted class am’ amount equal to the 
commuted value of the remaining 
monthly installments calculated on the 
basis of interest at the rate of 3% per 
centum per annum. 


Sec. 16. That if no beneficiary within 
the permitted class be designated by 
the insured as beneficiary for converted 
insurance, granted under the provisions 
of Article IV of the War Risk Insurance 
Act, either in his lifetime or by his 
last will and testament, or if the desig- 
nated beneficiary does not survive the 
insured, then there shall be paid to the 
estate of the insured an amount equal 
to the commuted value of the monthly 
installments pavable and applicable, cal- 
culated on the basis of interest at the 
rate of 3% per centum per annum; or if 
the designated beneficiary survives the 
insured and dies before receiving all of 
the installments of converted insurance 
payable and applicable, then there shall 
be paid to the estate of such beneficiary 
an amount equal to the commuted value 
of the monthly installments so payable 
and applicable, calculated on the basis 
of interest at 3% per centum per an- 
num. 


Sec. 17. That the Bureau of War 
Risk Insurance may make provision in 
the contract for converted insurance 
for optional settlements, to be selected 
by the insured, whereby such insurance 
may be made payable either in one sum 
or in installments for thirty-six months 
or more. The bureau may also include 
in said contract a provision authorizing 
the beneficiary to elect to receive pay- 
ment of the insurance in installments 
for thirty-six months or more, but only 
if the insured has not exercised the 
right of election as hereinbefore provid- 
ed; and even though the insured may 
have exercised his right of election, 
the saig contract may authorize the 
beneficiary to elect to receive such in- 
surance in installments spread over a 
greater period of time than that selected 
by the insured. 


Sec. 18. That all premiums paid on 
account of insurance converted under 
the provisions of Article IV of the War 
Risk Insurance Act shall be deposited 
and covered into the Treasury to the 
credit of the United States Government 
life insurance fund and shall be avail- 
able for the payment of losses, divi- 
dends, refunds, and other benefits pro- 
vided for under such insurance. Pay- 
ments from this fund shall be made 
upon and in accordance with awards by 
the director. 

The Bureau of War Risk Insurance is 
hereby authorized to set aside out of 
the fund so collected such reserve funds 
as may be required, under accepted ac- 
tuarial principles, to meet all liabilities 
under such insurance; and the Secre- 
tary cf the Treasury is hereby author- 
ized to invest and reinvest the said 
United States Government life insur- 
ance fund, or any part thereof, in in- 
terest-bearing obligations of the United 
States and to sell the obligations for 
the purposes of the said fund. 


Sec. 19. That the amount of the 
monthly installments of allotment and 
family allowance, compensation, or 
yearly renewable term insurance which 
has become payable under the pro- 
visions of the War Risk Insurance Act 
but which has not been. paid prior to 
the death of the person entitled to re- 
ceive the same may be payable to the 
persoral representatives of the deceased 
persen. 





BUYS HOME OFFICE BUILDING 

The Western States Life has pur- 
chased the fifteen-story building at the 
corner of Sixth and Market streets, San 
Francisco, for $650,000. 





Arch M. Forster. Batavia, N. Y., man- 
ager of the New York Telephone Com- 
pany, has gone with the New York Life. 





CHARLES D. LAKEY DEAD 





Veteran Insurance Editor Once a Power 
in Insurance; Predicted 
His Early Death 





Charles D. Lakey, for a great many 
years the editor of “Insurance,” a pub- 
lication which at one time had power- 
ful influence in the business, died in 
New England this week. In the days of 
“Lakey and Davis” (Mr. Davis was his 
associate) “Insurance” was read every- 
where. Some years ago it started going 
back, while Mr. Lakey, despite advanc- 
ing years continued to call at insurance 
offices. When John R. Hegeman died 
Mr. Lakey published a pathetic edi- 
torial, predicting his own early demise. 
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Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 
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HOME LIFE 


INSURANCE’ CO. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 

GEORGE E. IDE, President 


The 59 Annual Report of the 
Home Life Insurance Company 
shows over Four Million Dollars 
paid to policyholders in 1918, of 
which over Seven Hundred ou- 
sand was in dividends. The in- 
fluenza pneumonia epidemic caused 
an abnormal mortality greater than 
any experienced in the Company's 
history, but notwithstanding this 
the assets show an increase of 
more than 4% and are now over 
Thirty-Six Million Dollars 


_ The total insurance in force was 
increased during the year 8.6% and 
is now nearly One Hundred and 
Fifty-Nine Million Dollars, 





For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 











Build Your Own Business 


under our direct general agency contract 
Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Azencies 
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is located a big, vigorous, and growing in- 
stitution of Life Insurance. 


¢\ Our geographical location enables us to 
=) render exceptional service to our policy- 
3] holders and field force. 


Over $180,000,000 of insurance in force. 


Investigate for yourself. 


) Missouri State Life Insurance Company 


M. E. SINGLETON, President 
St. Louis, Missouri 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President and Editor; 
W. L. Hadley, Secretary and Business 


Manager; W. E. Schram, Associate 
Editor. The address of the officers ts 
the office of this newspaper. Telephone 
2497 John. 

Subscription Price $3.00 a year. Single 
copies, 25 cents. 

Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 
March 3, 1879. 





STRIKE INSURANCE EDITION 

“Strike, Riot and Civil Commotion” 
is a lugubrious expression when rolled 
off the tongue, but it aptly describes an 
insurance coverage which has sprung 
into more or less prominence since the 
signing of the armistice; and it certainly 
gives the assured a cheerful enough 
feeling after a strike, riot or civil com- 
motion loss if he has in his safe a pol- 
icy covering against those perils. 
While casualty companies are never at 
a loss for novelties, fire insurance com- 
panies have few to offer. It is only at 
rare intervals that a new type of indem- 
nity presents itself in fire insurance 
offices, and when such opportunities 
come the agency force should take ad- 
vantage of them. 

Thus, in strike, riot and civil commo- 
tion insurance agents should lose no 
time in acquainting their ciients with 
facts about the coverage and write all 
of it that they can. It should be fea- 
tured in thsir daily paper advertisc- 
ments, in their windows and in their 
circulars and correspondence. The 
time to do it is now, although this form 


of coverage will certainly be in de- 


mand for years. 

The prevailing social unrest seems to 
be developing along lines of intensive 
organization of several groups. There 
are the unions, which are organizing 
even newspaper writers and actors, who 
formerly regarded themselves either as 
professional men or artists. Another 
great group is composed of the farmers, 
who, with their families, are said to 
number about 25,000,000 people. The 
third group consists of the salaried men, 
such as underwriters, officials of busi- 
ness enterprises, owners of various 
businesses, lawyers, doctors, consu!ting 
engineers, publishers, dentists, etc., and 
in the fourth group are the great mag- 
nates of business, who are supposed to 
dominate the country. A fifth group is 
' formed by the office holders. 

As to just what is going to happen 
when all of these groups are organized 
and there is a deadlock the wisest 
economists and politicians are at sea, 
but this much is certain: for many 
months there will be strikes, some of 
which will have an accompaniment of 
riot, and, therefore, there will be a 
sweeping demand for strike, riot and 


civil commotion insurance. It is not up 
to the producer to worry much about 
the causes of the labor troubles and 
their complexities. He can leave that 
to the experts on the subject, except at 
election time, believing as a good citi- 
zen that sanity will assert itself. His 
particular function will be to see that as 
long as there is civil commotion that his 
clients are protected from its conse 
quences by insurance. 

With this number of The Eastern 
Underwriter appears a _ supplement 
which describes strike, riot and civil 
commotion insurance; tells how it has 
been sold; and chronicles some of the 
riots which have made the coverage 
essential. 





MARYLAND CASUALTY SOLVES 
HOUSING PROBLEM 


Finding it impossible to meet the 
ever increasing demand for more office 
space in the heart of Baltimore, the 
Maryland Casualty has decided that it 
will abandon the usual practice of 
adding to one’s present building, having 
a few annexes, remodeling some ad- 
joining property and in the end hav- 
ing only a conglomerate mass that 
poorly serves the purpose and is no 
particular credit architecturally. Pres- 
ident Stone and his associates are go- 
ing to get away from all this by adopt- 
ing a radical and far advanced policy 
as to home office housing; one that 
bids fair to entirely change the prac- 
tice of insurance companies with ref- 
erence to the accommodation and wel- 
f-re of their working forces. It is a 
truly admirable plan. 

The Maryland Casualty has _ pur- 
chased 25 acres, known as the Dulin 
estate, located just west of University 
Parkway, Baltimore. It will move its 
home office there and in time sell its 
present home office building and its 
annex. The Maryland’s office force 
has increased 80 per cent since 1916. 
Therefore, it appears likely that piece- 
meal methods of providing needed ad- 
ditional space would continue to prove 
inadequate for the company’s needs. 

The company proposes to build on 
the ground purchased a main, or ad- 
ministration, building, upon the so- 
called unit system; that is, with a 
center unit from which will be thrown 
out wings on either side. There will 
also be a separate power house build- 
ing and a separate building in which 
the company’s printing plant and sup- 
ply rooms will be located. There will 
be a club house, containing an audi- 
torium for business, educational and 
social purposes, a large and a small din- 
ing room, reading and rest rooms for 
women, and two infirmaries, and prob- 
ably four suites of single rooms for the 
accommodation of visiting agents. If 


there is room in the grounds there will . 


be tennis courts and a baseball field, 
with a stadium. As there is more 
ground in the tract than will be neces- 
sary for the purposes above mentioned, 
it is probable that the company will 
lay out a portion of the land in build- 
ing lots, which will be sold to its offi- 
cers and employes who may desire to 
purchase. 





Louis Resnick has been made director 
of publicity for the National Safety 
Council, Chicago. He was with the 
Associated Trade Press, of which he 
was founder and general manager. 








FRANK H. DAVIS 











Frank H. Davis has been appointed superintendent of agencies of the 
Equitable Life Assurance Society to work in conjunction with Leslie C. York 


at the Home Office. 


Mr. Davis, who is large in physique as well as in out- 


look, entered the service of the Society in January, 1913, at St. Paul, as agency 


supervisor. 


Then he was sent to the Chicago field as inspector of agencies, 


later being appointed superintendent. A remarkably effective developer of men 
and a production genius, he has the oratorical ability, which sweeps a crowd 
off its feet, a fact demonstrated at the Equitable Agency Club convention this 
week, when his talk on vision (which will be reproduced in the Life Insurance 
Salesmanship Edition of The Eastern Underwriter), stirred the members to a 


great outburst of enthusiasm. 
* . 


Sumner Ballard, president of the In- 


‘ternational and manager of several re- 


insurance companies, has purchased 
through Pease & Ellman for $250,000 
the five-story dweliing at 10 East 79th 
Street, between Fifth Avenue and Mad- 
ison. Mr. Ballard had an apartment 
in Sherry’s at Fifth Avenue and Forty- 
fourth Street. The new Ballard home 
is in one of the most fashionable sec- 
tions of the city. 
” a 
Deputy Insurance Commissioner Wil- 
son L. Coudon, of Maryland, who under- 
went an operation several days ago, 
and has been absent from his office be- 
cause of it, has practically recovered 
and is at his desk again. 
s * * 


A. C. Mack, managing underwriter 
for the Great Lakes Insurance Com- 
pany, has been seriously ill with ty- 
phoid pneumonia. He is now in a hos- 
pital in Chicago and is recovering. He 
expects to be able to go home in ten 
days. 

x * * 

Joseph J. Cassidy, who has been in 
the navy, is now with the Travelers 
Indemnity, developing the plate glass 
business. 

Se 2 @ 

J. S. Frelinghuysen, the well known 
insurance man who is United States 
senator from New Jersey, severely crit- 
icized the alien property custodian ad- 
ministration of A. Mitchell Palmer in 
the Senate this week. 


* * 


F. W. T. Stiles, of the Aetna Life, in 
Newark, N. J., wrote $1,207 of health 
and accident business during about one 
ordinary day’s work, to qualify in a 
contest, in which he finished fourth. 
Mr. Stiles had just recovered from an 
operation and he could not give much 
time to business. His record came 
about in this way: 

As a special favor, J. C. Heyer, super- 
intendent of the Newark branch’s acci- 
dent and health department, asked Mr. 
Stiles to write at least one application 
carrying a $100 premium during the 
“Faxon Week” drive. On the next to 
the last day of the drive Mr. Stiles 
entered Mr. Heyer’s office with this 
exclamation: “Heyer, I will get that 
application for you!” When he re 
turned about 5 P. M., Mr. Stiles re 
ported that he had secured the $100 
application and $600 to go with it. At 
the same time he promised to have at 
least $1,000 in premiums before the 
drive closed. Mr. Stiles was better 
than his word. Four hours on Friday 
and two hours on Saturday gave Mr. 
Stiles sufficient time to write the $1,20 
in new business which put him it 
fourth place among “Faxon Week’ 
producers. 

~*~ om * 


Frank Cleaves of the San Francisc0 
city department of the Firemen’s Funé 
has returned from a deer hunt in 
noma County, where he was with 4 
party of San Francisco insurance mél. 
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Salamandra Sues 
Custodian Garvan 


WANTS FUNDS AND BONDS ALSO 








Says Public Official Had No Right to 
Them; Also Acts Against 
Trustee 





The Salamandra Insurance Company 
of Petrograd, operating through Meinel 
& Wemple, Inc., has sued Francis P. 
Garvan, alien property custodian, and 
Treasurer Burke, of the New York Life 


& Trust Co., to determine ownership 
of funds which have been seized. 

The insurance company was incor- 
porated in 1846 in Russia, and opened 
a branch here in July, 1899. It exe 
cuted the necessary trust deed with the 
New York Life Insurance & Trust Com- 
pany as trustee, and turned over to 
that institution $300,000 in securities. In 
October, 1918, the alien property custo- 
dian declared that the interest of H. 
Mutzenbecher, of Hamburg, held to be 
an enemy, was dominant, and made a 
demand that the trustee turn $33,000 
funds and $88,000 par value of Liberty 
Bonds over to the A. P. C. office. 

The Salamandra alleges in a court 
paper that the statements of the alien 
property custodian are untrue, and that 
the funds were its personal property; 
so it brings suit for its return; and it 
also declares that the trust company 
had no right to give up the cash funds 
and Liberty Bonds. 

Through Emmet & Parish, 52 Wall 
Street, the trust company denies that 
it did wrong in turning over the money 
and bonds, or in debiting the amount 
from the account of the insurance com- 
pany; that it never failed to co-operate 
in enforcing the Trading with the Ene- 
my Act, and that it in no way violated 
its obligation to the insurance com- 
pany. 





MAY GO TO NEWARK 
The Liverpool & London & Globe 
may remove its United States head of- 
fice to Newark, N. J., when the Globe 
Indemnity gets settled in its new build- 
ing there, for which it has purchased a 
site. The company is greatly over- 

crowded in its New York offices. 





GETS MORE THAN GOVERNOR 

In one of the large fire insurance 
companies along William Street there 
is a clipping from a newspaper pinned 
to the wall, calling attention to the 
fact that.certain classes of laborers 
are earning more than the governor of 
one of the states. Above this clipping 
is written something to the effect that 
insurance clerks were also underpaid. 












LT. A. B. CREHORE HURT 





Aircraft Underwriter of Merchants Fire 
Crashes Into Tree on His 
Toronto Flight 





Lieutenant Austin B. Crehore, air- 
craft underwriter for the Merchants 
Fire, left New York Tuesday afternoon 
in the New York-Toronto and return 
airplane race. He reached Albany in 
an hour and thirty minutes and in land- 
ing there crashed into a tree. The 
crowds on the field obstructed it and 
contributed to the mishap. Mr. Cre- 
hore had earned rank as an ace with 
the French Army. He lies in the Home- 
opathic Hospital at Albany with a 
broken arm, several broken ribs, a slight 
concussion of the brain and possible in- 
ternal injuries that led the doctors to 
summon members of his family to Al- 
bany from his home in Westfield, New 
Jersey. He had not flown for eight 
months. 


Mr. Crehore was carrying a parcel 
of aircraft policies to the Aero Club of 
Syracuse for E. B. Beacham, the Wil- 
liam Street broker. The incident was 
much talked of, for, had he carried the 
policies to Syracuse, it is believed that 
would have been the first instance 
where insurance contracts were so de- 
livered. 





SUES ATLANTIC CITY FIRE 





$15,000 Binder Had Been Issued on 
South Carolina Lumber Yards 
Which Burned 





The Clement Ross Manufacturing 
Co. has sued the Atlantic City Fire 
Insurance Company in the Supreme 
Court, New York, to recover insurance 
on a policy taken out in that company 
through the Perry office, 66 Broadway. 

The manufacturing company for a 
rremium of $1,500 had a binder issued 
on its factory and lumber yard at 
Cheraw, S. C., which had an $80,000 
fire in May, 1918. When the company 
did not pay suit was brought. 





BRITTON ASSISTANT EXAMINER 


R. S. Britton has taken a position with 
the Liverpool & London & Globe as 
assistant examiner of New York State 
business. Mr. Britton is president of 
the United States Brokerage Company, 
New Brunswick, N. J., and has been 
with the Law, Union & Rock. 





Fred S. James & Co., New York, is 
advertising liberally in the aircraft 
press for aircraft insurance. 


























INSURANCE COMPANY, Limited 





























80 MAIDEN LANE, 


UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 







NEW YORK 





> — THE AUTOMOBILE 


INSURANCE COMPANY 


7 


FIRE 
TORNADO 
RENTS 
PROFITS 
HULLS 
CARGOES 
FLOATERS 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,38 2,334.00 


SURPLUS TO POLIC YHOLDERS 


$3,833,866.73 


LINES WRITTEN 


MARINE 


WIND STORM 


LIGHTNING 
EXPLOSION 


COMMISSIONS 
AUTOMOBILES 


LEASEHOLD 


WAR RISK 

MAIL PACKAGE 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 
USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
ZETNA LIFE INSURANCE CO. 


ZETNA CASUALTY & SURETY CO. 




















PHOENIX 


Assurance Company, Ltd., of London 
(Established 1782) 
FIRE 


AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT AND CIVIL COMMOTION 


HEAD OFFICE FOR THE UNITED STATES. 
100 William Street, New York City 


Percival Beresford, Manager 








London »° Dancashire 
on on 


Sire Insurance Co. Ltd. 


OF LIVERPOOL, ENGLAND. 











LEWIS & GENDAR, INC. 

NEW YORK CITY AGENTS 

Commonwealth Insurance Co. of New York 
New Jersey Insurance Co. of Newark 


ONE LIBERTY STREET, 
Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. 
Commonwealth Ins. 


Detroit F. & M. Ins. Co. of Mich. 





Co. of N. Y. 
United British Ins. Co., Ltd. of London 


NEW YORK CITY 


Firemen’s Ins. Co. of New Jersey 
Globe & Rutgers Insurance Co. 


New Jersey Ins. Co. of New Jersey 


Employers’ Lia. Assce. Corp. of London 
Special Facilities for Handling Out of Town Business 
145 Montague Street, Brooklyn—New York 


Telephones: Main 6370-6371-6372 
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National Liberty 
Aircraft Manager 
CHARLES H. PAYNE SELECTED 


Preparing Policy Based on New York 
Standard Fire Form—Rate 
Schedule Determined 


Charles H. Payne, of Payne & Rich- 
ardson, has been made manager of the 
aircraft department of the National 
Liberty Fire. Mr. Payne is an exper- 
ienced army flier who retains his inter- 
eet in the craft and still flies frequently. 
His firm specializes in aircraft insur- 
ance and the headquarters of the Na- 
tional Liberty’s aircraft department will 
be in the Payne & Richardson offices 
at 280 Madison Avenue, New York. 

By this connection the National Lib- 
erty will have the services, in an advi- 
sery capacity, of such men as W. A 
Bishop, who ranks among the world's 
best fliers and is often spoken of as the 
world’s first ace; Colonel W. G. Barker, 
who is referred to as second to Bishop; 
Major Landis, an American ace, son of 
Federal Judge Landis; Captain Lott, of 
the British Air Ministry and organizer 
of the Canadian Air Service. These 
men are associated with Payne & Rich- 
ardson and their advice will be sought 
in passing on risks and making adjust- 
ments, determining rates and practices. 

In its underwriting policy the National 
Liberty will adopt the New York Stand- 
ard Fire Policy as the basis of its con- 
tract in order to get the benefit of all 
the legal tests to which that form has 
been put in the courts. The object of 
Mr. Payne and his associates will be to 
provide an aircraft rider to the Standard 
Fire Policy, that will furnish adequate 
insurance of the kind aviators find 
necessary and to exclude such cover- 
age as has been shown to be of the least, 
or no, use in event of fire or collision. 

Scale of Rates 

The rates to be charged are 4 per 
eent for fire; from 6 to 16 per cent 
for collision; 1 per cent for burglary 
and theft; passenger-carrying hazard 2 
per cent; sterm and tornado 1 per cent. 

The deductible averages to be used 
by the company will be small. Rate de- 
termination will depend largely on the 
type of machine and the experience of 
the pilot; the nature of the flight or 
flights and the character of the coun- 


The National Liberty is the old Ger- 
mania. It has been in business since 
1859 and has $1,000,000 capital, over 
$10,000,000 assets and a surplus of ap- 
proximately $3,000,000. 


BURKE BROTHERS GET VULCAN 

Burke Brothers, of Jersey City, have 
been appointed agents for that city and 
vicinity for the Vulcan through their 
general agent, R. S. Britton, president 
of the United States Brokerage Co., 
Inc., New Brunswick, N. J. The Burke 
Agency is a successful one and has the 
American Eagle, Law Union & Rock, 
New Zealand, Glens Falls, Union of 
Paris, Stuyvesant and Phoenix of Lon- 
don. 


GIVEN PENNSYLVANIA FIELD 

The United States Brokerage Co., Inc., 
New Brunswick, N. J., recently appoint- 
ed general agent in New Jersey for the 
Vulcan Fire, through R. S. Britton, has 
had Pennsylvania added to its terri- 
tory, including Philadelphia and Pitts- 
burgh. 


METZ GENERAL MANAGER 
Victor R. Metz has become associated 
with Squire Company, Inc., as general 
manager. 

















F. J. Finley, of the improved risk de- 
partment of the N has beon 
made ea member of the Niagara Self Gov- 
erning Committee. 


New Jersey Field 


Men Changes Made 


_ IKIER TO HEAD LOSS’ DEP’T 


George W. Flynn Succeeds Him in 
Jersey; Hadden Gray Transferred 
to Syracuse 


On September 15 State Agent Edward 
E. Ikier, of the New Jersey, will be- 
come manager of the Company’s loss 
department. He will be succeeded in 
the New Jersey field by Special Agent 
George W. Flynn, who recently returned 
from overseas service, and has since 
been assisting Mr. Ikier. 

Mr. Flynn had his early training in 
the Home Office of the Home and in 
January, 1915, went with the New 
Brunswick Fire as chief examiner, after- 
wards being promoted and sent to South 
Carolina as special agent of the New 
Brunswick and New Jersey. At the out- 
break of the war Mr. Flynn entered the 
officers’ training camp at Fort Ogle- 
thorpe, Ga., where he received his com- 
mission as second lieutenant in Novem- 
ber, 1917, and was assigned to the 
Fifty-Eighth Infantry, Fourth Division. 
He returned from overseas in July of 
this year, after over one year of ac- 
tive service, during which he was pro- 
moted to first lieutenant. 

Special Agent Hadden Gray, who has 
been. assisting State Agent Ikier in 
New Jersey, has been transferred to 
Syracuse as special agent of the New 
Jersey and United British. 





WILL MEET IN HARTFORD 
A call has gone out for a special 
meeting of the executive committee of 
the National Association of Insurance 
Agents to be held at Hartford, Conn., 
September 10. 





RALPH G. POTTER WITH TOKIO 


Ralph G. Potter has been appointed 
executive special agent for the Tokio 
Marine & Fire. He was formerly secre- 
tary of the Underwriters’ Association 
of New York State. 





LAW, UNION & ROCK MOVING 

The Western department of the Law, 
Union & Rock was moved last week 
from New York to fhe London & Lan- 
cashire offices at 39 South La Salle 
Street, Chicago. The Eastern depart- 
= will be moved this week to Hart- 
ord. 





A. ROSS GREEN’S TITLE 
A. Ross Green has been appointed 
superintendent of agencies of the Ni- 
‘agara for New England; not general 
agent, as was recently stated. 


NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. 
CAPITAL FIRE OF N. H. 


REPUBLIC FIRE OF PA. 
GEORGIA HOME OF:GA. 


PERCY B. DUTTON, Manager, ROCHESTER 














SCHAEFER & SHEVLIN 


100 William Street 


GENERAL AGENTS 


New York, N. Y. 


FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 





Phones John 1167, 1168 





























H. A. Smith, President 


Total Assets January 1, 1919 


National Fire Insurance Company 


OF HARTFORD, CONN. 
Statement January 1, 1919, to New York Insurance Department 
LIABILITIES 


$21,256,791.85 


H ‘ F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
G, H. Tryon, Vice-President §. T. Maxwell, Secretary 


F. B. Seymour, Treasurer 


SURPLUS TO POLICYHOLDERS............ $5,980,020.79 











Just say: 


“Insurance 
Man”— 


the open sesame 
te every courtesy 
within our power. 


Room with de- 
tached bath $1.50 
anfl $2.00 


Private bath $2.50 
and 


BREVOORT Hotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y % Mgr. 











THE HANOVER 


FIRE INSURANCE COMPANY 
Incorporated 1852 


The real strength of an insurance com- 
Dany is in “* posnegeation of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. is HUBBARD, Vice-President 
WILLIAM MORRISON, Asst. Sec’y 
HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


100 WILLIAM STREET, NEW YORE 














JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET | 
NEWARE 
Phone Market 6536 


FIRST 
|| SERVICE 





NEW YORK 


| 80 MAIDEN LANE 
Phone John 4560 
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ADEQUATE | 
FACILITIES 


ALL LINES 





CLARENCE A. KROUSE & CO. 
LOCAL anp GENERAL AGENTS 
325 WALNUT STREET 


PHILADELPHIA, PA. 


SATISFACTION 
SERVICE 


ALL LINES 











PENNSYLVANIA 


NEW JERSEY 











307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











Lines Bound Throughout United States, Canada, Cuba and Mexico 


EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Home Office: 68 William Street 
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Motor Fire Rates 
For Pacific Coast 


NEW SCHEDULE SEPTEMBER 1 





Reductions Are General; Revision 
Under Consideration for Year, Re- 
flects Two Years’ Experience 





Besides reducing automobile collision 
rates in California the National Con- 
ference acting with the Pacific Coast 
Conference has adopted new fire and 
theft rates for that state and the Pa- 
cific Coast territory. These, in general, 
effect reductions but there are a few in- 
stances where the rates advance. The 
minimum theft rate is 25 cents and the 
minimum fire rate 50 cents. No Pacific 
Coast rate revision Was made last 
spring. The Conference has been wait- 


. ing to get the 1918 experience and the 


new rates now reflect two years’ statis- 
tics. 

The CaHfornia committee represented 
that there is strong competition there 
by automobile clubs and mutuals, but 
the new rates were not made primarily 
to meet this condition as it is one that 
is to be found more or less everywhere. 
The club proposition is particularly 
prominent, in California, however. The 
Conference has been working on these 
rates for the Coast for a year and they 
were to be put_into effect anyway, at 
such time as approval of them should 
be obtained from the Pacific Coast Con- 
ference. They are effective September 
i, retroactive to August 1. Business 
written prior to August 1 may be can- 
celed short rate and after August 1, 
pro rata. 

The Conference and the Bureau have 
agreed to a 25 per cent differential for 
collision risks in California. Illustra- 
tions of the new fire and theft rates 
follow: 


California Schedule 
Private Pleasure Type 


List Price Class A Class C Class F 
New Cars. 
2d Hand New 2d Hand New 2d Hand New 
Form 2. .70 .65 1.45 1.30 4.25 4.00 
Form 3.. .55 .45 ; ee 1.50 1.25 
3-Yr.-Old Cars. 

Form 2.. 130 .95 2.65 2.05 4.30 4.00 
Form 3.. 1.15 75 2.25 1.70 3.80 3.00 
Pacific Coast Schedule 
Private Pleasure Type 

New Cars. 
Form 2..° .95 .85 1.90 1.75 4.25 4.00 
Form 3 .70 90 75 1.50 1.25 
3-Yr.-Old Cars 
Form 2.. 175 1.25 3.530 2.75 480 4.00 
Form 3.. 1.50 1.00 3.00 2.25 3.80 3.00 
Pacific Coast Schedule 
: Commercial Type 
New Cars. 
Form 2.. 1.00 1.00 1.40 1.25 2.25 2.00 
Form 3.. 20 9 1.25 1.10 1.75 1.50 
3-Yr.-Old Cars. 
Form 2.. 2.35 1.85 2.85 2.35 3.75 3.25 
Form 3.. 2.25 1.75 2.75 2.25 3.50 3.00 





WILL REPRESENT VULCAN 

: The Joseph Leer Agency, of West 
New York, N. J., has been appointed ag- 
ent for Hudson County for the Vulcan 
Insurance Company, by The United 
States Brokerage Company, Inc., New 
Brunswick, N. J., general agent for New 
Jersey and Pennsylvania. The Leer 
agency is active in Northern New Jersey 
and caters to brokered business. Mr. 
Leer maintains a New York office at 59 
Maiden Lane. 





HAROLD E. BURDETTE DEAD 

Harold E. Burdette, assistant secre- 
tary of the Orient, Hartford, died Au- 
gust 23, age 41. He had been ill for 
Some time. Mr. Burdette became 
known as an expert on sprinkler risks 
and equipment. He leaves a widow. 
Mr. Burdette entered the fire insurance 
business in 1900 and in 1916 became con- 
hected with the Southeastern Under- 
writers’ Association and was secretary 
of its sprinkler risk committee. In 
1913 he went to the Orient as manager 
of its approved risk department and 
was elected assistant secretary in 1916. 


INCREASING CAPITAL 
The Old Colony is planning to have 
$1,000,000 capital by the issuance of 
ggtad new stock to be sold at double 





‘What H. H. Putnam 
Learned With Troops 


AIR SERVICE PRODUCTION OF “Y” 





Simple Things of Life Most Import- 
ant—Will Attend National Con- 
vention in Louisville 





Henry H. Putnam, former secretary 
of the National Association of Insur- 
ance Agents, and at one time an active 
insurance editor, who recently returned 
from overseas where he was a Y. M. C. 
A. secretary, told The Eastern Under- 
writer this week that he received the 
following impressions from his work 
with the troops abroad: 

“As to experience I’ve had barrels 
of it and it’s hard to know which to 
tap. The life, though strenuous, and 
self-denying, grips you. It’s a man’s 
world—abnormal, strained, unreal—yet 
you learn things which you never could 
have comprehended in the normal rela- 
tions of life. You learn to do much 
with very little, to adjust life to simple 
things, to exercise your resources and 
ingenuities, like the savage of the stone 
age, wrestling with the forces of na- 
ture. 

Would Not Have Missed Experience 

“We, who shared this life, would not 
have missed it for any price, but hav- 
ing paid the price we have had enough 
for a time. No doubt the folks at home 
will find the returned warrior a strange 
and difficult creature who has seen life 
in the rough with the ordinary barriers 
torn down. Adjustments must follow, 
and probably upheavals before the old 
world, which has been rocked to its 
foundations, resumes its equilibrium. 

“I met but comparatively few out- 
side of the post where I was located 
(Air Service Production). My position 
was that of hut secretary—the best 
job in the “Y” service. Close to the 
men I met several insurance men in 
the “¥” service—they did their full 
share, but only recall now Edwards, of 
San Francisco, and Goodnough, of 
Binghamton. 

“I shall be on the farm for a while 
and expect to attend the agents’ con- 
vention at Louisville in October. Am 
feeling fine and ready to go to work 
on a peace job.” 


WOULD NOT 





INSURE RACERS 





Liability Insurance on New York- 
Toronto Fliers Goes Begging; In- 
terest Shown in Aircraft Line 





Liability insurance was offered the 
companies in connection with the New 


York-Toronto and return airplane race . 


but it could not be placed. A number of 
exhibitors’ risks have been offered of 
late. but these also went begging. One 
of these offerings covering a number of 
fliers carried $3,000 premium but it was 
turned down. It is becoming increas- 
ingly difficult to obtain insurance for 
fliers who have not had at Teast 250 
hours’ actual flying experience. The 
Globe & Rutgers and the National 
Liberty are among the companies writ- 
ing airplane and some casualty com- 
panies are manifesting increased in- 
terest in the subject. 

It continues to be difficult to do busi- 
ness abroad because of delays. Also 
foreign companies are disposed to 
charge a little higher rate to protect 
themselves against conditions of the 
risk which they may not be able to 
investigate as fully as if it were close 
at hand. 

So far the Fireman’s Fund has 
granted insurance only on a few ma- 
chines operating in and about San 
Francisco where the climatic condi- 
tions are peculiarly favorable. The 


entire subject of aircraft insurance is 
being carefully followed by the com- 
pany, however. 





FAMOUS for FAIR DEALING 











AS 





“AMERICA FORE” 
Production and Economy — 


omy in consumption. Increased production and continued saving on the 
part of the people are the sole means of bringing down prices. 
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Wants Government 
Credit Insurance 


EXPORTER MAKES KNOWN PLAN 








Federal Reserve Bank to Supply Half 
of Fund of Hundred Million 
Dollars 





A foreign credit insurance company 
fostered by the government is advocat- 
ed by H. G. Ostertag, member of an 
import and export firm. He says that 
such a company is needed and that it 
should be sponsored and subsidized by 
the government supplying an amount 


immediately payable of, say, fifty mil- 
lion dollars; an equal amount to be 
subscribed by the Federal Reserve Bank 
through its associate members in pro- 
portion to their holdings in the Federal 
Reserve Bank, according to their pres- 
ent participation in foreign trade. 


The premium collected, says Mr. Os- 
tertag, would not only provide for all 
possible loss and expenses, through non- 
payment of foreign drafts, but also de- 
fray the cost of preparing and keeping 
up to date the files of credit information. 
Besides, a fee might be charged for in- 
formation service. This would leave a 
substantial dividend for the subscribers 
of the capital. In support of the plan 
this gentleman says: 


“This system of universal insurance 
of foreign drafts would strengthen and 
support all honest business men, cor- 
rect some abuses and smoke out the un- 
desirables. All customers would soon 
learn that it does not pay to dishonor 
one’s draft, for the reasons that all pro- 
tested or unpaid drafts would at once 
be reported to the foreign credit insur- 
ance company and noted in the files, and 
that the rating of the drawee would be 
lowered and thereby the premium in- 
creased, and in extreme cases his name 
be blacklisted and his drafts no more ac- 


cepted by any bank in the United 
States. 

“The manufacturer or exporter on ac- 
cepting an order would ask the nearest 
agency for the credit insurance rate of 
the customer and include this premium 
in his quotation just the same as pack- 
ing or shipping expenses. 

“If this system were conscientiously 
and impartially established the advan- 
tages would be great to all concerned. 
Every reliable firm or person would en- 
joy an inexpensive credit and the un- 
scrupulous would soon find that honesty 
and straightforwardness have a market- 
able business value.” 





INCORPORATE VICTORY FIRE 

Articles of incorporation were issued 
at the office of the Secretary of the 
Commonwealth of Pennsyvania on Aug- 
ust 23 to the Victory Fire Insurance 
Company of Philadelphia, capitalized at 
$500,000. The incorporators named in 
the charter are: Elihu C. Irvin, James 
W. Cochran, John B. Morton, M. G. Gar- 
rigues, James Butterworth, Robert Whit- 
aker, Chas. B. Adamson, Horace T. 
Potts, Richard Campion, John Gribbel, 
Dimner Beeber, George W. Nevil, Wil- 
liam A. Law, Edward J. Moore and 
Fred. C. Stout. 

Preparations are under way to com- 
mence active operations on January 1, 
1920, with the same executive officials, 
board of directors, home office staff and 
field managers as the Fire Association 
and the headquarters of the two com- 
panies will be identical. 





EICHHORN BACK WITH HOME 

Thomas H. Bichhorn has returned 
from France and has returned to the 
Home Insurance Company. Mr. Eich- 
horn was in the seventy-eighth division, 
and went to France in April, 1918. 
After taking part in several battles he 
was wounded, at the battle of the Ar- 
gonne. Before going to serve his coun- 
try Mr. Eichhorn was in the Pacific 
department of the Home, and on his 
return has been made an examiner for 
Tilinois. 
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BROKERS ACTIVITIES 














Position Taken By 
Brokers in‘ Suit 


UNDERWRITING OF JUDGMENT 


Pending Appeal in Motor Dealers’ 
Litigation, Association Members 
Are Subscribing Funds 


The position of the New York Brok- 
ers’ Association with respect to the 
judgment recently obtained against it 
and certain of its directors by the Mo- 
tor Dealers & Manufacturers Under- 
writers, and the underwriting of that 
judgment. pending appeal, is well set 
forth by a member of the Association 
who takes *his view: 
the proposed under- 
writing of the total outgoe, including 
expenses, costs settlements and/or 
judgments of the Brokers’ Association 
of New York due to Motor Dealers & 
Manufacturers Underwriters’ litigation, 
there are so many things to be said 
that I particularly desire none of them 
shall take up your attention so as to 
cause a lessened cunsideration of what 
I believe is the crux of the whole situ- 
ation. 

‘Out of a protest made by this asso- 
ciation, as a result of a _ resolution 
passed unanimously at a regular meet- 
ing this litigation has developed. The 
association believes it undesirable that 
the practice should develop of issuing 
policies of insurance through other than 
regularly constituted insurance agents 
and brokers. This idea being funda- 
mental to the established American 
agency and brokerage system, in which 
thousands of people are employed, de- 
voting their entire time to an experi- 
enced service to the assured. 

“The astounding verdict of $350,000 
against the Association also lies against 
nine individuals who were directors and 
incorporators of the Brokers’ Associa- 
tion, who were also made defendants, 
although some of them had no knowl- 
edge of the things ‘complained of. They 
do, however, have assets and are get- 
at-able in the enforcement of a judg- 
ment if it is sustained, which is not 
the case with the Association itself, 
it being a corporation without assets. 

Each Must Determine 

“Whatever the total expense of this 
litigation turns out to be, one might 
say it should be paid by the Associa- 
tion and assessed upon its members, 
but this is manifestly impossible, due 
to the size of the judgment, and the 
alternative is to have it subscribed in 
some reasonable proportion. 

“At this time each member of the 
Association must determine for what 
limit of amount he will subscribe, or 
he may decline to subscribe. He alone 
ean answer the question as to whether 
the expenditure shall be allowed to fall 
on those few directors or incorporators, 
so fer as he is concerned, or whether 
he will conclude it to be an obligation 
or a privilege to stand a share himself. 

“Conceive for the moment that some- 
one of them. should the judgment be 
sustained, might be made to pay it in 
full, as at law it can be assessed against 
eny one of the defendants at the elec- 
tion of the plaintiff. yet he had no more 
knowledge of the things complained of 
than had you or I, and we all are 
equally members of the Association 
and benefit by the maintenance of the 
recognized good practice in our busi- 


ness. 
Pledged $400,000 
“IT find out that already these men 
have actually paid out some $13,000 for 
legal expenses, and to promptly qualify 
to file an appeal bond have already 


“Referring to 


pledged practically $400,000 worth of 
securities. They are spending a great 
amount of time on the subject, taken 
away from their own businesses. Ac- 
cording to all opinion that I have 
heard, they have been most fortunate 
in securing Richards & Affeld as at- 
torneys of record, and Justice Hughes 
as counsel, who will act in the appeal. 

This is the point I want to make: 
There is no element of supplic>tion, or 
improperly shifting the financial bur- 
len, or cry for charitable assistance, or 
threat or promise on the part of this 
small group of prominent brokers. 
There is, on the other hand, after hav- 
ing first attended to the immediate 
needs of legal expenses, securing of 
counsel and pledging securities under 
the bond, the clear duty of the officers 
end committees of the Association to 
bring this subject to the attention of 
each member, that he may have an 
opportunity to promptly subscribe to 
the nnderwriting up to the limit of his 
determination. 

There is in this invitation to sub- 
scribe an appeal to fair play and sports- 
manship., which it is my hope will be 
so genuinely resnonded to that any 
amount needed will be largely over- 
subscribed.” 

So fer the underwriting of the jndg- 
ment has proceeded satisfactorilv and 
has reached approximately $250,v00. 





KLEIN MEMORIAL RESOLUTION 

The board of directors of the Mer- 
chants & Shippers Insurance Company 
unanimously adopted the following 
memorial resolution: 

“The board of directors of the Mer- 
chants & Shippers Insurance company 
records with deep sorrow the death of 
Isaac H. Klein, president and general 
manager of the company. 

“He was the active head and spirit 
of the company, organized by him to 
carry out his broad and liberal, yet 
safe policy, and his co-workers espe- 
cially regret that he was called away 
before he could see the success which 
those principles will surely achieve. 

“His sanguine disposition and high 
sense of honor were a constant encour- 
agement and inspiration to his co- 
workers, while his courtesy, charm of 
manner and generous judgment made 
friends of all who came in contact with 
him. 

“Conscious of a personal sense of 
loss. the members of this board tender 
to his family their sincere sympathy 
in its bereavement. Therefore, be it 

“Resolved, That this tribute to the 
memory of our friend and fellow 
worker, Isaac H. Klein, b? spread upon 
the minutes of this meeting; and that 


a copy thereof be engrossed ‘and pre- 


sented to his family.” 





ASSISTING FIRE AGENTS 


Some companies enter the casualty 
business just to please their fire agents. 
At least, they think that they are do- 
ing their fire insurance producers 2 
favor by giving them this added fa- 
cility. Such a company is apt to over- 
estimate the casualty value of a fire 
organization. When they go to their 
fire men to line them up for casualty 
they find that it is not so easy to shift 
established casualty connections. Also, 
it develops that fire agents very often 
are not and never will be good casu- 
alty producers. A fire company enter- 
ing the casualty field is often tempted 


to enter territory that is not profitable - 


for casualty lines, particularly when it 
is in the hands of fire agents. Sooner 
or later it is found that a profitable 
easualty organization has to be built 
up from among men who understand 
the business and can produce it in suffi- 
cient volume and with proper selection 
to be profitable. Also, the handling 
of losses becomes an important factor. 





WILL ADJUST SENECA POLICIES 


The Barrett System Company has 
been selected by the New Ycrk De- 
partment to make a reinsurance ad- 
justment of the Seneca Fire policies 
reinsured by the Globe & Rutgers. 
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The Rights and Wrongs 
of Motor Car Insurance 








By Chris Bambach, Vice-President of R. C. Rathbone & Son 











(Continued from last week) 


Invalidated Policies Should Be 
Re-Established 

This covers the various forms and 
clauses of automobile insurance and 
paves the way for the all-important 
“exceptions” which every policyholder 
should know. It is easier to invalidate 
a policy than it is to obtain one and 
it is just as easy to comply with the 
conditions of the contract as it is to 
violate them. Some of these conditions 
will impress the layman as being as 
unfair as they appear to be absurd. 
But there is a reason for every condi- 
tion that is imposed and the carefully 
compiled statistics of the insurance 
companies furnish positive proof of the 
need of the restrictions. Read those 
which follow and heed them, for the 
knowledge may be worth many thou- 
sends of dollars to any policyholder 
within the next twenty-four hours. 

A liability policy is void: First—If 
the car is used for any other purposes 
than those mentioned in the policy. 

Second—If the car is driven or ma- 
nipulated by any person in violation of 
the law as to age, or if there be no 
legal limit, under the age of sixteen 
vears. 

" Third—If the car is driven in any 
race or speed test. 

Fourth—If the car is used outside 
the limits of the United States ani 
Canada. 

The wording of the clause which 
stetes the conditions under which a 
policy ceases to be in effect is some- 
thing to be watched. Some companies 
phrase it as follows: This policy shall 
be null and void “if the automobile 
shall be used for carrying passengers 
for compensation, or rented, or leased, 
or operated in any race or speed con- 
test during the term of this policy.” 

Under a clause so phrased, the com- 
pany can refuse to pay a claim for an 
accident which occurs any time after 
the act prohibited has been committed. 
In other words, if the company learns 
that the car participated in a speed 
contest on June 6th, it can refuse to 
pay for a fire loss occurring in the 
owner’s garage on the 24th day of 
September—granting, of course, that 
the two dates are within the time lim- 
its of the policy. To holders of pol- 
icies that have the clause worded in 
this wav, the only s-fe. sure procedure 
is to submit the facts of the act to the 
company immediately after committing 
the prohibited act and secure an en- 
dorsement which re-establishes the 
policy. 

The other form of wording of this 
clause says the policy is null and void 
while “being driven, etc.,” and under 
this phrasing the policy is automati- 
eolly re-established after the prohibited 
act has been concluded. 

A Few “Don’ts” That Are Worth 

Rememberinz 

The safest rule is to adopt and stick 
to the following: Don’t rent your car, 
carry passengers for hire, enter a speed 
contest, put any kind of a mortgage 
on the car, sell an interest in it, use a 
trailer or permit it to be driven by 
any one under the legal age. But if 
you do violate any of these rules, take 
the subject up with your broker, before 
the violation occurs, if possible; other- 
wise immediately afterward. 

Practically these same prohibitions 
apply to fire policies and these two, 
liability (injuries to persons) and fire 
and theft are the master policies to 
which are added, by endorsement, the 
other forms insuring against damage 
to property, chauffeur’s compensation, 
collision and loss of use. In case of 
fire or loss by theft the owner must 
give the company immediate written 


wnvennnseninaay 
notice of his claim and use every rea- 
sonable means to protect the damaged 
car from further loss or damage, and 
he must, within sixty days, render a 
sworn statement to the company stating 
the time and cause of the loss or 
damage. 

This reference to sixty days does not 
imply that the company will let that 
amount of time lapse before adjusting 
the claim—in fact, claims frequently 
are entirely settled within two or three 
days. But the claim will not be settled 
until the sworn statement has been 
received; and the company is legally 
within its rights to refuse to settle at 
all if the statement is not forthcoming 
within the specified time. 

It is quite generally believed by lay- 
men that when a compsny pays a 
loss, the amount paid is deducted from 
the amount of the policy and that if a 
person carrying a five-thousand-dollar 
policy was paid for a four-thousand- 
dollar loss, thet during the balance of 
the term of the policy he is insured 
for only one thousand dollars. Nothing 
could be further from the truth. His in- 
surance is for the full limits of the 
policy for each separate loss after the 
preceding loss has been settled. The 
policy states: “The liability shall be 
reduced by the amount of such loss or 
damage until repairs have been com- 
pleted, but shall then attach for the 
full amount, as_ originally written, 
without additional premium.” 

Under this wording it is conceivable 
that a five-thousand-doliar liability pol- 
icy might cost the insurance company 
two or three hundred thousand dollars. 
But it never will, because after a few 
accidents the policy would be canceled 
and a pro rata amount of the premium 
returned to the assured. The reason 
for the cancelation is more obvious 
than the justice of returning part of 
the premium. 


(To be continued) 
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Tips For Insurance Clerks 


HUADOQATETEASA EUAN EERIE 


HA ae 


UNUUANTALANANTUOULAUUNSSAELSEUOAGNERSUAAQUGA AALS PUNGESASNAN A FRMETUDEN AUTONET NDEEEG EAA 


In this issue the writer will depart 
from his plan of giving technical in- 
formation to insurance clerks, and will 
ask the privilege of offering some whole- 
some advice to young men who are 
starting out in the fire insurance busi- 
ness. In every company there are cer- 
tain men who are disgruntled for one 
reason or another, who do their best 
to discourage their associates, because 
they themselves are discouraged. 

They will say that their company is 
not so good as other companies, .and 
that they will never make any prog- 
ress with it. 

It is a backhand way of saying that 
the company is to blame because they 
are not going ahead themselves. Pay 
no attention to these men, do not be- 
come the least bit discouraged. Men 
giving that type of advice never do 
amount to anything themselves, no mat- 
ter in what business they are engaged. 

The insurance business has ample 
opportunities for a young and ambi- 
tious man, both from the standpoint of 
salary, position and opportunities. 
There are few business enterprises 
where the steps for progress are so 
well defined and correlated as the in- 
surance business. 

There is no place in the insurance 
game where it is necessary to take a 
large jump to land the position ahea‘. 

Promotions Are On Merit ‘ 

The first thing to bear in mind is 
that to get ahead you must first know 
vour own job thoroughly. Don’t at- 
tempt to learn the details of the next 
position above until you have thor- 
oughly mastered your own, and when 
you can keep that up-to-date it is time 
enough to study the one ahead. Do 
not on any account get the idea that 
the boss is down on you. He won’t be 
if you do your work to the best of your 
‘ability. 

There is no reason why he should 
play favorites. It would only injure 
himself in the long run. Sometimes 
he may seem gruff and brusque, but 
remember that it is necessary for him 
to assume this attitude for the purpose 
of discipline. If the departmental chief 
permits his employes to get too famil- 
iar, he may increase his popularity, but 
he will have trouble in having orders 
promptly and efficiently executed. 

Sc, no matter how he treats you, he 
is watching you closely »nd knows 
more about you and your work than is 
apparent on the surface. Some young 
men conceive the idea that they are 
so good at their work that the chief 
will not promote them, preferring to 
keep them at the job they do well. If 
you are good at your work the boss 
will promote you all the faster, so thot 
he can get the benefit of vour good 
work on something more important. 
It may be that you are not so good as 
you think you are. 

Official positions in the insurance 
business are rarely given to any but 
those with years of practical exneri- 
ence, so that vour hoss has doubtless 
been through the mill himself, and will 
have that much more thoneht for your 
welfare, because he will symnathize 
from perconal memories. Anybody of 
average brain end intelligence can be 
successful in the business of insvrance 
by acting in an honorable and con: 
scientious fashion to those above him, 
if the rest of the mental equipment is 
there. 





SPRINKLER ORDINANCE UPHELD 

C. W. Hejda, chief engineer of the 
Bureau of Fire Prevention and Public 
Safety. Chicago. reports the affirmation 
bv the Illinois Synreme Conrt of the da- 
cision of the Municipal Court finding 
the Washingtonian Home liable for 
neglecting to obey an order to install 
automatic sprinklers in its premises in 
which inebrixte patients are housed. 
This is 2 victory for the burean, as it 
affirms its authority, which had been 
disputed by this appeal. 


Hearing to Be Held 
On Storage of Oils 


NEW SET OF RULES DRAFTED 


Regulation of Fuel for Commercial, 
Cooking, Heating and Power 
in New York 


Rules governing the storage and use 
of fuel oils and the construction and 
installation of oil burning equipment, 
will be discussed at a hearing Sep- 
tember 3 at 10 A. M., Room 919, Mu- 
nicipal Building, Manhattan. 


A tentative draft of the proposed new 
rules has been prepared. It provides 
in part: s 

1, Oil used as fuel for commercial, 
cooking, heating and power purposes 
shall be stored in tanks located under- 
ground with the tops ofthe tanks not 
less than three (3) feet below the sur- 
face of the ground and below the level 
of the lowest pipe in the building to 
be supplied. If installed beneath a 
building, the tanks shall be buried at 
least three (3) feet beneath the base- 
ment floor, and the flooring shall be of 
concrete not less than twelve (12) in- 
ches thick. The structural supports for 
basement. floors shall be independent of 
the tank or concrete casing. 

2. The capacity of tanks located un- 
cerneath a building shall not exceed 
9000 gallons. When located outside 
the building, the total capacity shall 
not exceed that specified in the follow- 
ing table, based on the distance to ad- 
jacent buildings: 
Distance to Nearest Capacity 

in Gals. 
Unlimited 


3. Outside of the fire limits, above- 
ground storage tanks shall be permitted 
provided that the tank is surrounded 
with an embankment or dike of ap- 
proved masonry not less than four (4) 
feet in height with a capacity at least 
fifty per cent (50%) greater than the 
tank to be protected. Such dikes shall 
be not less than twelve (12). inches 
thick, properly waterproofed, without 
openings, and all piping shall be in- 
stalled below the foundations of the 
walls. All piping must be arranged so 
that in case of breakage, the oil will 
not be drained from the tanks. Above- 
grovnd tanks of less than one thousand 
(1,000). gallons’ capacity may be in- 
stalled without dikes, provided they 
are protected with suitable structural 
housings. 

4. Storage tanks located inside of a 
building may be placed above ground, 
when isolated in a fireproof compart- 
ment, entirely enclosed in approved 
masonry not less than twelve (12) 
inches thick, with fireproof floor and 
roof not less than eight (8) inches 
thick, and supported on a properly fire- 
nroofed structure or on foundations be- 
low ground. 

Material and Construction of Tanks 

1. All storage tanks shall be con- 
structed of irom or steel plates of 
gange corresponding to the capacity as 
specified in the following tables: 

UNDERGROUND TANKS 
Capacity in Thickness ot 
Material 
18 U. S. Gauge 
16 U. S. Gauge 
14 U. S. Gauge 


ABOVE-GROUND TANKS (HORI- 
ZONTAL) 

Thickness of Material 
Heads Shell 
3/16 inch % inch 
inch 3/16 inch 
inch % °° inch 


Maximum 
Diameter in Feet 
5 


Other sections of the rules concern | 
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Marine, Rent, Leasehold, Parcel Post, Registered Mail. 


1919 


PHILADELPHIA 
DECEMBER 31, 1918 


«36,851.22 
8,922,516.93 














of Watertown. WY. 
JAMES J. GARLAND, 514 Eighth 





E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEPT. 


E. J. PARMELEE, Syracuse, N. Y., Special Agent. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 


Fire, Marine, Windstorm, 

Automobile, Sprinkler Leak- 

age, Riot and Explosion In- 
surance. 


Ave., Brooklyn, Special Agent 
N. Y¥. SUBURBAN & NO. N. J. 





vertical tanks above ground, fill and 
vent pipes, pumps and piping, controll- 
ing valves, auxiliary supply tank, re- 
ceivers or accumulators, standpipes, 
burners, fire extinguishing equipment, 
general devices and instruction cards. 





GETS ANOTHER COMPANY 


During the week The Canning Agency 
has added the Importers & Lxporters 
to. its companies. It also has the 
knickerbocker and the American Equit- 
able, for which it is Long Island City 
agent. The agency has an office in 
Long Island City and one at 162 Mon- 
tague Street, Brooklyn. John J. Can- 
ning is at the head of this agency. He 
has been with the Continental and 
American Eagle, connected with the 
Brooklyn office, and during that time 
has become a familiar figure among the 
brokers in Manhattan and Brooklyn. 
He is 4 Brooklyn man who has made 
many friends in that borough, where 


he was born and has resided all his . 


life. He is active there in fraternal 
organizations, and politically. The 
agency has good financial backing and 
and Mr. Canning is himself an ener- 
getic worker. He has resigned his 
connection with the Continental as of 
September 1. 





WESTERN 


ASSUR/ NCE CoO. 
OF TORON«0, CANADA 


Fire, Explosion—Riots, Civil Commotions 
and Strikes—Marine and Tornado 
Insurance 
» UNITED STATES BRANCH 
January 1, 1919 

$4,693,580.53 
Surplus in United States 1,733,616.33 
Total Losses Paid in United 
States from 1874 to 
inclusive 
W. B. MEIKLE, President 








207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 11710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 











FRANK B. MARTIN, Asst. Manager. 
Assets, $2,144,572.69 





THE YORKSHIR 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION INSURANCE 
U. S. BRANCH, 80 Maiden Lane, New York. 
FRANK & DUBOIS, United States Managers. 


sO 
LA. & MISSISSIPPI ............ James B 


INSURANCE CO.; LTD. 
OF YORK, ENGLAND 
Established 1824 


ERNEST B. BOYD, Underwriting Mgr. 
HARRY F. WANVIG, Branch Secretary. 
urplus, $1,023,469.75 


-» New York, N. Y. 
«-San Francisco, Cal. 
+. Greensboro, N. C. 
«Atlanta, Ga. 

New Orleans, La. 
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When Fire Fighters 
Organized Companies 


LEYENDECKER ON OLD TIMES 





[his Veteran Broker Entered Business 
When Insurance Solicitors Wore 
Silk Hats and Prince Alberts 





Frank J. Leyendecker, vice-president 
of Rh. C. Rathbone & Son, has been in 
the brokerage business for over forty- 
five years. He is a recognized author- 
ity on railroad schedule insurance. 

Mr. Leyendecker was a close personal 
friend of the late R. C. Rathbone, and 
has many interesting anecdotes to tell 
in connection with him. He says that 
on one occasion Mr. Rathbone took 
him down to an old section of Water 
Street and entered an ancient place. 
After he had looked around for some 
time 2 young man arose from his desk. 
and asked if he could serve Mr. Rath- 
bone. “No.” said Mr. Rathbone, “but 
you might be interested to know that 
just sixty years ago I occupied that 
desk, in the same spot that you now 
are.” 

Mr. Leyendecker talked interestingly 
to The Eastern Underwriter this week 
about conditions existing half a century 
ago. 

Commencing in the year 1850, the in- 
surance district was almost entirely on 
Broadway between Fulton and Wall 
streets. The companies were on both 
sides of the street, occupying the base- 
ment as well as the first and second 
stories of the buildings. As that was 
before elevators came into common use, 
few buildings were over four stories in 
height. All these companies were 
started by the old volunteer fire depart- 
ment men. They either had money 
themselves, or could raise it. There 
were more than a hundred of these 
companies, $200,000 capital being enough 
to carry them through. Nearly all of 
these institutions have either failed 
or been absorbed by the newer and 
larger companies. In those days the 
brokers personally placed their busi- 
ness. With a silk hat and a Prince Al- 
bert coat the brokers were distinguished 
looking persons. There was a decided 
personal relation between them and 
their companies, with the result that 
because of their influence with these 
companies they were able to make large 
cuts in the rates. All rates were high, 
as practically no rules were wised in 
formulating them, and in the last analy- 
sis the rate was left largely to the 
broker. The hardest work was to find 
a name for the company. 


Fighting Fires 


The methods employed to fight a fire 
in 1850 would hardly be appreciated by 
the present day insurance companies. 
At certain points throughout the city 
were watch towers, in which there was 
a man continually on duty with a spy- 
glass. As soon as he saw smoke an 
alarm went in, the firemen donned red 
shirts and helmets, and, led by the chief 
with a big trumpet, would pull out their 
hose reel, and dash for the fire. What 
happened when the fire was in a build- 
ing where no smoke was visible can 
easily be imagined. The average mer- 
chant left his business to see a fire, all 
the srrall boys carried books containing 
the numbers of the different fire dis- 
tricts, and when the alarm was rung 
they would look up the number, and try 
to beat the department to the fire. These 
companies of firemen were active in so- 
cial and political circles, at one time 
Tunning politics of the city. Men 
who stood high in social circles and who 
were wealthy, joined the volunteer fire 
departments. Their financial circum- 
stances accounted for the number of fire 
Insurance companies they were able to 
organize, 

At one time R. C. Rathbone was 
the treasurer of the crack fire depart- 
ment known as Engine No. 42. He was 
also one of the first to start out as a 
broker. The majority of the fire insur- 
ance companies started after the last 








- fire fought by the volunteers, which was 


the old Barnum Museum, on Ann Street. 
Each of these companies had a lim- 
ited staff, generally consisting of one 
surveyor, a few minor clerks, the offi- 
cers, and the board of directors. This 
surveyor was practically the examiner, 
as it was his work to inspect a building 
and then decide whether or not the com- 
pany would write it. The salary scale 
was low. Any officer receiving $2,500 
a year, was thought well paid. At that, 
$2,500 in those days had tremendous 
buying power. 
English Companies Arrive 

The English companies started com- 
ing in about 1860, and from then on 
they gradually absorbed many of the 
smaller American companies. In the 
directors’ rooms of the old companies 
were big base-burning stoves, the walls 
being decorated with colored pictures 
of different fires. A large rug on the 
floor gave the offices a comfortable ap- 
pearance, and there the brokers would 
come in and talk to the president and 
discuss “old times.” The brokers had 
to be well-liked personally, because 
their success depended largely on the 
number of companies they had with 
whom they could place their business. 
For years these companies made money, 
doubtless aided by the fact that after a 
man has been a fireman for many years 
he knows what will burn and what will 
not: so the underwriters knew their 
business. The method of keenine 
records was simple, and many techni- 
calities now brought about by different 
situations were avoided. The strength 
and importance of these volunteer fire 
departments is well illustrated by the 
fact that when the Prince of Wales, 
later King Edward, came to this coun- 
try the firemen were chosen to give a 
torch-light parade for him. And did they 
give it? They certainly did and no one 
was more surprised than the Prince 
who in talking to some of these firemen 
found that many of them were men of 
culture and position. 





WESTERN RATE VIEW 





No Action in Agents’ Proposition Re- 
garding Short Rate Cancellations; 
Localized Higher Ratings 





Chicago, Aug. 26.—Discussion among 
western fire underwriters now centers 
on the question of what should be the 
next action by the companies following 
the removal of the 10 per cent sur- 
charge. It is, of course, considered in- 
evitable that there should be an in- 
crease of rates of some sort, but the ex- 
perience with the surcharge is regarded 
as showing that it is impossible to make 
any blanket raise and the view is quite 
generally expressed that the raises 
should be localized, so as to put the 
states or portions of states which for 
many years have consistently been un- 
profitable for the companies on a self- 
sustaining basis. 

So far as the local agents are con- 
cerned, their only way to make up for 
the loss in income through the removal 
of the surcharge seems to be to impress 
upon their customers the fact that they 
can now carry 10 per cent more insur- 
ance than before without any additional 
cost, thus bringing those who were 
under-insured up more nearly to where 
they ought to be. 

A proposition that no policy should 
be cancelled at short rates unless re- 
written with a 10 per cent increase was 
submitted to a conference of local ag- 
ents in connection with a meeting of 
the Chicago Board, but failed of ap- 
proval. 





MORAN WITH FACTORY ASSOCIA- 
TION 

J. M. Moran, formerly superintendent 

of agents of the Concordia Fire at its 

home office, has joined the forces of 

the Western Factory Association and 

will travel for it out of Chicago. Mr. 


‘Moran was forced to give up office work 


on account of his health and now re- 
turns to the field in which he represent- 
ed the Concordia before going to the 
home office. 











THE LARGEST GENERAL INSURANCE COMPANY IN THE WORLD 





55 John Street 





7 48 


COMMERCIAL UNION ASSURANCE CO. 


Limited of London 
United States Head Office 


New York City 
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Capital: 
One Million Dollars 


C. P. STEWART, President 


New Jersey Insurance Co. 


GRESHAM ENNIS, Vice-Pres. F. L. BROKAW, Treasurer 


Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 
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NEW JERSEY IN LINE 
Rating Office Decides on Surcharge 
Removal Along Same Lines as 
Other Exchanges 





Atlee Brown’s circular wiping out the 
surcharge, providing for cancelation pro- 
rata of certain policies written before 
Sept. 1 caused a stir among Newark 
agents. After announcing that the sur- 
charge was abrogated on and after Sep- 
tember 1 Mr. Brown said about daily 
reports: 


All policies commencing on and 
after September 1, 1919, shall be re- 
written at the present published rates, 
less twelve (12) per cent. 


All policies commencing prior to 
September 1, 1919, may be canceled 
pro rata (including pro rata of the 
ten (10) per cent surcharge), if re- 
written for a year or longer term at 
the present published rates, less 
twelve (12) per cent. 


All policies cancelled must be at 
“short rates,” except as provided for 
above. 


No-return premium can be given by 
endorsement. 


Later, Mr. Brown and the Companies’ 
Committee for New Jersey held a meet- 
ing at which it was decided to send out 
a new circular along the lines of those 
adopted by the rate-making bodies of 
Greater New York and other sections of 
the country. 





LIABILITY MAN SOUGHT 


The liability man who is being con- 
sidered by the Contractors’ Service 
Corporation to handle that end of its 
brokerage business, is, as is claimed, 
one oi the well known William Street 
casualty men. He has not yet accepted 
the position and is at present on vaca- 
tion. 





SECRETARY OF TOE LAER, INC. 

Bartlett M. Saunders, formerly special 
agent Continental Casualty in Utah, has 
been elected secretary of Robert R. toe 
Laer, Inc., and is already in New York. 


WESTERN DEPT.: Insurance Exchange Bldg., Chicago, Ill., H. H. INGALLS, M = 
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General Insurance Agents 
Surplus Lines Accepted Up te 


$506,000 





Represent 
Eighteen Companies 


411-13 WALNUT ST. 
PHILA., PA. 











C. D. Babcock, of Syracuse, is pro- 
moting the New York League for 
Americanism, and has opened perma- 


nent offices in the Mitchell Building. 
He is known to insurance men through 
having been a member of the Oregon 
Industrial Accident Commission and by 


his connection with the Insurance Fed- 
eration. Speaking of the new league 
Mr. Babcock says: “The name of the 
organization tells the whole story. I 
do not believe there can be much 
question regarding the necessity for 
such an organization. For months the 
public press has carried many columns 
every day devoted to the record of the 
spread of doctrines repugnant to every 
man in whom there is the spirit of 
this American republic in which we 
live. The tendency of free-born Ameri- 
cans is to scoff at the idea that such 
things as bolshevism, radical socialism, 
I. W. W.’ism and ‘isms’ of that sort 
can ever hope to live in this country. 
We have not taken a great problem 
seriously.” 





ROGER OWEN COMING 


E. Roger Owen, manager of the Com- 
mercial Union and a number of other 
companies, will come here the second 
week in September. 
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Riot, Strike and Civil Commotion 
Risk in Marine Insurance 


In most American cargo policies the 
risk of riot, strike and civil commotion 
is excluded under the F. C. & S. clause, 
reading as follows: 

“Warranted by the assured free from 
loss or expense arising from capture, 
seizure, restraint, detention or destruc- 
tion or in consequence of any attempt 
thereat, whether lawful or unlawful and 
whether by the account of any belliger- 
ent nation or by governments of seced- 
ing or revolting states or by unauthor- 
ized or unlawful persons therein or au- 
thorized, and whether occurring in a 
port of distress or otherwise, anything 
in this policy to the contrary notwith- 
standing.” 

In addition to the usual F. C. & S. 
clause, the following clause appears in 
marine policies issued in London: 

“Warranted free of loss or damage 
caused by strikers, locked-out workmen 
or persons taking part in labor disturb- 
ances or riots or civil commotion.” 

Therefore, one can readily see that 
it is absolutely necessary to effect a 
special cover for these particular haz- 
ards. This coverage is usually granted 
for and in consideration of an additional 
premium and it reads as follows: 

“This insurance also covers the risk 
of riots, civil commotion or damage 
caused by strikers or locked-out work- 
men, free of claim for deterioration or 
loss of market, caused by delay.” 

Labor conditions in the United States, 
and in fact in all parts of the world, 
occasioned by the war, have brought 
about a new situation. On account of 
the rising market price of all the neces- 
sities of life, including rent, in this 
country, labor has been making enor- 
mous demands for increased wages, and 
in almost every instance the requests 
have been granted. The time is rapidly 
approaching when a stop will have to be 
put to the demands of labor, as evi- 
denced by President Wilson’s address 
during the current week. 

Before labor will adjust its demands 
to what capital deéms reasonable or 
what it can bear, in nearly every trade 
there will undoubtedly be strikes. There 
will be riots and civil commotions, which 
mean an extra hazard. Merchants ex- 
porting and importing merchandise into 
the United States and to all other ports 
of the world, will be compelled by their 
bankers to secure this additional cov- 
erage. It therefore will devolve upon 
marine underwriters to fix a rate to 
cover the extra hazard which they will 
be asked to assume. 

During the past four years there have 
been a number of strikes, but the losses 
falling upon marine underwriters on 
account of the extra hazard have been 
practically nil. During the recent har- 
bor strike in New York there were no 
losses which could be directly attributed 
to unlawful acts, although several light- 
ers were sunk on account of being im- 
properly manned, occasioned by the 


strike conditions. During the serious 
railroad strikes in Chicago some years 
ago, a large amount of property was 
destroyed and many years ago in the 
state of Pennsylvania considerable 
property was destroyed by strikers. 

Of course, it is a well known fact in 
common law, that the State in which 
the property is located guarantees the 
security of said property and if any 
property is destroyed by unlawful per- 
sons, the State is liable for the loss. 
Litigation of this kind is tedious and ex- 
pensive. It takes at least ten years 
to get a judgment in a court of Law 
and it takes a great deal of time and 
labor to have the necessary appropria- 
tions passed to reimburse the parties 
whose property was destroyed. There- 
fore, if a merchant or a shipper has 
property destroyed through hazards of 
this kind and is insured, naturally he 
would subrogate his rights against the 
State to the insurance company who 
pays his claim. The insurance com- 
pany will undoubtedly lodge its claim 
with the State in the assured’s name 
using its own attorneys. 

If. for argument’s sake, say at the 
end of ten years it is successful in prov- 
ing and collecting its claim, it will be 
out ten years’ interest at 6 per cent per 
annum, and if its legal expenses amount 
to an additional 25 per cent, it will prac- 
tically have only a 15 per cent recovery 
on the loss which it paid. 

As risks of this kind, in the near 
future, are going to be a serious propo- 
sition and a large amount of valuable 
merchandise will be at risk and un- 
doubtedly a large number of losses will 
be incurred, the coverage of riot, strike 
and civil commotion risks is a serious 
problem for marine underwriters and is 
worthy of due deliberation, to see that 
the proper rate is asked for the addi- 
tional hazards which every marine un- 
derwriter will be called upon to assume 
in the near future. 

Not alone in the United States, but 
on shipments destined to foreign ports 
and places where there may be no pos- 
sibility of legal recovery from foreign 
governments, and if there is a possibil- 
ity the process of recovery will be more 
lengthy and more expensive. 

In some policies this additional haz- 
ard has been given without additional 
charge which might prove a very ser- 
ious and expensive lesson to under- 
writers granting it. A great many com- 
modities now shipped from the United 
States are insured under a clause read- 
ing as follows: 

“Against all risks whatsoever.” 

A policy of this kind is broad enough 


to cover not alone the risk of riot and 
civil commotion, but also the war clause 
risks, and unless care is exercised in 
the wording of marine insurance pol- 
icies in the near future, marine under- 
writers will allow that it would hava 
been wise to have protected themselves 
against conditions which now exist. 


OBSERVER, 
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AGENTS and BROKERAGE ACCOUNTS SOLICITED 
SECURITY and SERVICE UNEXCELLED 


The Bankers and Shippers Insurance 
Company of New York 


OFFICERS 


EUGENE V. R. THAYER, 
Chairman of the Board 

WILLIAM G. WILLCOX, 
President 

JAMES BARRER, 
Vice-President 

HAROLD STANLEY, 
Vice-President 


J.. SCOFTELD ROWE, 
Vice-Presiden 

CLINTON V. "MESEROLE, 
Vice-Presiden 

—- T. * MARSHALL, 
reasu 


ROBERT VAN IDERSTINE, 
Secretary 


DIRECTORS 


CHELLIS A. AUSTIN. 
goo Mercantile’ Trust and Deposit 


Com 
EDWARD J BARBER, 
Vice-President, Barber & Company 
JAMES BARBER, 
President, Barber & Company 
HOWARD BAYNE, 
Vice-President, Columbia Trust Company 
PAUL H. HARWOOD. 
Vice- inom Pan American Petroleum 
& ansport Co. 
OSWALD KIRKBY 
Director, Willcox, Peck 2 Hughes 
ANTON V. MESERO! 
President, Pacific hoe Dias Co. 
CHARLES E. PECK, 
President, Willcox, Peck & Hughes 
SEWARD PROSSER, 
President, a Trust Company 
J.. J. RASK 
Treasurer, 
Company 


OFFICE ADDRESS 


ve "I. Du Pont de Nemours 


SUCCEEDS HARDISON 


Lawyer and Former State Senator Ap- 
pointed Insurance Commissioner 
of Massachusetts 


A great surprise was furnished Massa- 
chusetts insurance men this week when 
Governor Coolidge appointed Clarence 
W. Hobbs to succeed Frank H. Hardi- 
son, instead of advancing the deputy 
commissioner to head of the depart- 
ment. 

Mr. Hobbs is an attorney in Worces- 
ter, Mass.; was former State Senator; 
and his legislative experience dates 
from 1910. 

Commissioner Hardison retires 
cause of the age limit. 


be- 





WILL POOL EXPERIENCE 
The non-Bureau casualty companies 
writing automobile have decided to col- 
lect their experience on the same basis 
as the Bureau companies. The statis- 
tics will be pooled and in course of time 


‘will be of much value and importance. 


The non-Bureau companies, of which 
there are ten or eleven, have a large 
amount of business in territory on 
which the Bureau companies have but 
a limited experience. 





NO EXCHANGE ORGANIZED 
The Interstate Motor Trucking Trans- 
portation Company, New York, did not 
carry out its plan to organize a motor 
insurance exchange. 





CHECKING HARTFORD AGENCIES 

The Automobile Conference is asking 
its members for a list of mens 
agents, 


FIRE—THEFT—COLLISION—PROPERTY DAMAGE 


3 South William Street, New York City 


MARITIME UNDERWRITERS AGENCY, Inc. 
GENERAL AGENTS 


| 1 South William Street, New York 


J. SCOFIELD ROWE, 
President, Maritime Underwriting Ag- 
ency, Ine, 
WILLIAM C. LANE 
Vice-President, Guaranty Trust Company 
JOHN A. SPOOR, 
‘Chairman, Chicago Junction Railway 
HAROLD STANLEY 
Vice-President, Guaranty Trust Company 
E. V. R. THAYER, 
President, Chase National Bank 
ELISHA WALKER, 
Director, Pan American Petroleum & 
Transport Company 
JOHN J. WATSON, JR 
Vice-President, International 
tural Chemical Company 
WILLIAM G. WILLCOX, 
Vice-President, Willcox, ‘Peck & Hughes 
OAKLEY WOOD, 
Treasurer, Barber & Company 


Agricul- 





MARINE INSURANCE COURSE 


Lectures by Arthur Bogardus and H. A. 
Mullins—Viewpoint of Shipper, 
Adjuster and Company 


It has been announced through the 
Wall Street branch of the New York 
University that its regular courses in 
marine insurance will commence on 
Tuesday, September 30. -These _lec- 
tures in marine insurance are designed 
for those now engaged in or contem 
plating marine insurance as a career, 
whether as underwriter or broker. The 
course will include an explanation of 
the policy, cargo insurance, hull insur- 
ance, freight insurance, re-insurance, 
general and particular average, etc. 
Special consideration will be given to 
new phases growing out of present in- 
ternational shipping conditions. These 
lectures will be delivered by Arthur 
Bogardus, who is with the Atlantic 
Mutual Insurance Company. 

On the following Thursday a course 
of lectures will begin on marine losses 
and average adjustment. Losses will 
be considered from the point of view 
of the merchant, the shipowner, the 
claim examiner and the average 14- 
juster. Following upon a general dis 
cussion of the principles of subrogation 
as applied to marine insurance. a de 
toil study will be made of total 103s, 
general average, particular average, 
salvage, sue and labor charges. colli 
sion claims, protection and indemnity 
claims and re-insurance claims. Hugh 
Alexander Mullins, who is with Frank 
B. Hall & Co., will take charge of thesé 
lectures. 





TEN ’PLANES INSURED 
Payne & Richardson, Inc., 280 Mad! 
son Avenue, New York, has bound it 
surance on ten machines used by the 
Canadian Trading Company to cary 
furs from Northern Canada to Toronto. 
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Strong Plea For 
American Load Line 


SUBJECT DISCUSSED AT HEARING 





No Opposition Except From Opera- 
tors of a Ship; Situation in 
Foreign Countries 





The establishment of a load line 
under the supervision of the American 
Bureau of Shipping was the topic of 
a statement of Commander E. P. Bert- 
holf, vice-president of the American 
Bureau of Shipping recently made be- 
fore the committee of Merchant Ma- 
rine and Fisheries at Washington. At 
the outset Commander Bertholf said: 

“T would like to urge the question 
of the load line. A bill has been intro- 
duced in this session, and it was intro: 
duced at the last session, establishing 
the load line. It has always seemed 
to me that this is most important. 
The American Bureau of Shipping is 
now marking the load line for the 
ships built for the Emergency Fleet 
Corporation, but they do not have to 
mark that load line. Other countries 
have a compulsory load line, but this 
country has not, and it ought to be 
marked by the American Bureau of 
Shipping, just as it is marked on the 
other side by Lloyds Registry. 

“Endeavors to secure load line legis- 
lation in the past have been made in 
this country in a sort of desultory way 
but never whole heartedly.” 

Opposition to Load Line 

Chairman Lehlbach asked Comman- 
der Bertholf to tell the committee the 
motive and source of opposition to 
load line legislation, to which Com- 
mander Bertholf answered: 

“IT cannot see that opposition would 
come from anybody except the opera- 
tors of a ship. The load line is for 
the purpose of compelling the vessel 
to proceed to sea with a load that is 
not too great for it. and, of course. 
that means safety of cargo and safety 
of the ship and lives of people on 
board. No one is interested in loading 
a ship more than it should be loaded. 
except those who operate the shin: 
because the more they load the ship 
the more cargo money they get. 

“Prior to the war there was no occa- 


sion practically for a mandatory load 
line for vessels going overseas, hecause 
we had not any opportunity. Of course, 


the English law provided for a load 
line, which applied only to English 
ships, but later they possed laws ex- 
tending it to foreign ships, loading in 
English ports, but that in turn did not 
affect us, because we did not have any 
ships loading there. But now of course 
since American shipping has -come up 
the question of the load line becomes 
imnortant. 

“The English law provides that ship- 
ping flying the American flag at tae 
present time and proceeding to an Eng- 
lish port with cargo, and discharging 
and taking a return cargo, has got to 
have a load line mark on it. The 
question did not cause any embarrass- 
ment prior to the war, but after the 
war began and we started buildi-g 
ships over here, then ships flying the 
American flag and carrying cargo did 
arrive at English ports, and of course 
they had to have the load line marked 
on them, because that is the law over 
there, and it is a very aood law. 

“Other countries, maritime countries, 
such as France ard Scandinavia, have 
load line laws. They do not corre- 
spond entirely with the English load 
lines. There is always a difference so 
that when the International Confere~ce 
on Safety at Sea was meeting at Lon- 
fon. the question was brought up and 
it was suggested to have an Interna- 
tional Conference again to deal with 
the load line question. It is a tre- 
mendous question.” 


Favors International Agreement 


Mr. Edmunds asked Commander 
Bertholf if Dutch ships have to comply 


with the English law relating to load 
line when they touch at their ports to 
which Commander Bertholf answered: 

“IT cannot enswer that particularly, 
but I do know that unless the Dutch 
accept the load line on English ships 
which is marked under the English 
law, the Dutch load line will not be 
accepted by England. The only effec- 
tive wav to treat this question is by 
International agreement. The United 
States will go into that conference 
much better if they are backed with a 
law of this sor* on their part.” 

Mr. Alexander said: “I agree with 
you that we ought to have legislation 
and not wait for that conference.” 

Mr. Edmunds asked: “Has the 
American Bureau of Shipping done all 
of the Shipping Board’s work?” To 
which Commander Bertholf answered: 
“No, sir.” “Who else has done it?” 
asked Mr. Edmunds, to which Com- 
mander Bertholf replied: “The British 
Lloyds.” “Why?” asked Mr. Edmunds, 
to which Commander Bertholf an- 
swered: 


“That is the desire of the Shipping 
Board of the Emergency Fleet Corpo- 
ration. It was apportioned between the 
two societies.” 

Mr. Lazaro asked: “Was the Ameri- 
can Bureau of Shipping equipped to 
do all the work?” To this Commander 
Bertholf renlied: 

“In the beginning, no. Neither was 
the British Lloyds, but the American 
Bureau did equip itself to do all that 
was required of it. and of course it 
wanted to do it all.” 

Mr. Edmunds asked: “In your con- 
rection with insurance work. the un- 
derwriter’s work. who pays the fee to 
you? You do work in connection with 
the underwriters, don’t you?” to which 
Commander Bertholf answered: 

“Oh. no. The American Bvreau of 
Shipping’s work is done for the ship 
owner. and the underwriters place 
their insurance with due regard to the 
risk as classified by ovr burean. There 
is no portion of our fees which in any 
way comes from, or has an effect on, 
the insurance except for this. The 
American Bureau gets its fees for ex- 
amining ships and then giving its 
classification, which is very important 
to the insurer. to the underwriter. when 
he places the risk. but of course that 
has nothing to do with our fees. The 
owner cannot get his shin or the c»-rgo 
in that ship insured unless it is classed. 
heesnse an underwriter may be asked 
to place a risk on that ship and it may 
be in a far distant port, and he does 
not know. 2nd he cannot examine the 
ship himself.” 


Surveys 
Chairman Lehlibach ask74_ these 
auestions: “Do you examine any ships 


in case of damage and estimate the 
less? Is that part of your work. if you 
are called upon to do it?” to which 
Commander Bertholf replied: 

“Yes. A vessel is classed* say by 
the American Bureau of Shipping and 
sustains a demage which requires it 
to go on the dock. Then they call in 
the American Bureau’s surveyor so 
that_he can renort on the work and as 
that damage is repaired see whether 
the repairs are made in such shape as 
to entitle her to continue in her class, 
and of course a fee is paid for that” 

Chairman Lehlboch asked: “Why is 
it not feasible, Commander, for both 
Lloyds, so far as the British shiv is 
concerned, and the American Burean 
of Shipping, so far as American ships 
pre concerned, if von are equipped with 
the force, not only in this country. but 
in foreign countries, to make surveys 
for other purposes. so that when a 
loss occurs your Bureau being an im- 
partic] bureau. could examine a shiv 
and report as to a loss. and have such 
a report given due weicht in the ad- 
justment of the loss?” To which Com- 
mander Bertholf replied: 

“TI would not care to answer that 
question. because T think that is going 
a bit beyond the function of a clossi- 
fication society.” 

Mr. Alexander asked: “Is it rot 
true that the American Bureau of Ship- 
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ping and the British Lloyds, their 
function being to survey a ship with 
reference to her seaworthiness and 
classification, as a basis for marine 
insurance; and if they were to engage 
in this other work, it might in the long 
run question their impartiality and im- 
peach their work, to which Commander 
Bertholf replied: “I think that is cor- 
rect.” 

Chairman Lehlbach said: “I under- 
stand that classification societies do 
not exist for the purpose of making 
profits. They are just like savings 
institutions, simply to accommodate a 
certain public need.” Commander 
Bertholf stated that the classification 
society is formed in the interest of 
the ship owners, the ship builders, the 
ship operators and insurance men, and 
all those things which touch the 
American merchant marine, and our 
members are ship owners, ship build- 
ers and operators. 

“ “The American Bureau of Shipping 
is a legal organization, incorporated 
in the State of New York. It has a 
president and a board of directors, a 
board of managers, an executive com- 
mittee, a secretary and all that. Any 
ship owner may be a member of the 
bureau. A _ classification society can 
exist only if it is efficient, and it is to 
the interest of all the members to see 
that it is efficient in its classification.” 
Dealing With American Ships 

Mr. Edmunds asked: “Could you 
furnish us with the basic reasons why 
we should have an American Bureau 
in preference to letting Lloyds do all 
the work?” To which Commander 
Bertholf replied: 

“Yes, I can give you an answer to 
that question in a few words—because 
we are dealing with American ships.” 
Continuing, Commander Bertholf said: 
“Every element that comes in to make 
up what is called American shipping 
should be governed and controlled bv 
Americans; otherwise it is not Ameri- 
can shipping. There is no reason in 
the world why American ship owners 
should have their ships classed, in- 
sured, or anything else abroad. 

“You cannot expect the people abroad 
to lay awake nights to help alona 
American shipping as against their 
own shipping. Therefore, all those ele- 
ments that go in, the ship owners, the 
ship builders, the ship operators and 
the insurance men, they should all look 
to American institutions for those 
things they need. That is fundamental. 
I cannot gve you any more reason than 
that.” 

Mr. Chindblom asked: “If a foreign 
classification society wanted to act in 
a way prejudicial to American ship- 
ping interests, it covld do so, could it 
not?’ Commander Bertholf answered: 

“T never knew anything that conld 
not act prejudicially to somebody else 
if it wanted to. I would not undertake 
to outline any modus onerandi, but that 
of Seg is axiomatic.” 

Edmunds added: “TI agree with 
saat “gully, but I wanted to get your 
opinion in the record with the rest of 
the testimony.” 

Hard to Get Survevors 

Mr. Chindblom asked: “During this 
recent expansion of American shivnping. 
have you found any difficultv in engag- 
ing the increased number of surveyors 
as fast as yon needed them?” 

“Yes, indeed.” was the reply. “That. 
was true in the beginning. but it is not 
true now. and it was trve tust the same 
of British Llovds as of the American 
Bureau of Shinnvine.” 

‘The Great Mystic Profession of 

Underwriting 

Mr. Kincheloe asked: “Do you agree 
to the proposition that the foreign in- 
surance companies can write insurance 
cheaper than American?” Commander 
Bertholf renvtlied: 

“No. { do not know anything about 
insurance. 1! am not an insuraince man. 
1 would not be auajified In the sliahtest 
to snerk along that line. Furthermore. 
after hearing an Insurance man talk 
for five minutes |! would fust ao out 
and sav | could hot learn anything 
about the insurance business in a mit- 
lion years.” 


Norway Not Keen 

On Wooden Ships 

(Continued from page 1) 

are unseasoned, and the bolting is done 
carelessly, in order to have the vessel 
completed as quickly as possible. The 
result of this is that the vessels when 
experiencing a rough sea spring leaks 
by reason of the upper part of the vessel 
getting dry and the planks pulling 
apart. 

“Much has been said and written on 
the subject of the building of wooden 
ships in the United States, and it has 
been claimed that these vessels would 
be very useful and serviceable. Mil- 
lions have been spent lavishly, but is 
that enough? It will be of little avail 
that the Shipping Board decrees by 
edict the building of thousands of tons, 
as long as sufficient time is not taken 
in completing the job. 

“Vessels cannot be built satisfactorily 
of lumber arriving directly from the 
forest and saw-mills. This is probably 
the reason why the Shipping Board has 
decided to get rid of these vessels as 
quickly as possible, and has despatched 
them across the Atlantic in the hope of 
finding buyers on the other side. This 
calculation will, however, prove erron- 
eous. 

“The boom caused by the war is past 
and money is not so plentiful as for- 
merly. It is also a good test of the 
seaworthiness of the vessel to make a 
voyage across the Atlantic. Bluffing 
will be of no avail here. Things have 
not progressed according to the calcu- 
lations of the Shipping Board, as the 
vessels have arrived on this side of the 
Atlantic in a more or less leaky condi- 
tion. 

“The steamer ‘Balino,’ which has 
just discharged a cargo of 500 tons of 
general merchandise in this harbor, 
Christiania, had sprung leaks on the voy- 
age across the Atlantic, and the result 
is that the entire cargo has been more 
or less damaged by water. The cargo 
consisted among other things of raisins, 
dried apples, soap, etc. The pier at its 
entire length at Filipstad, where the 
vessel discharged the cargo, has the ap- 
pearance of a dumping ground for 
rubbish. 

“And, to put a worse aspect on the 
matter, the captain refused to testify at 
the Admiralty Court, and left the har- 
bor without bothering about the matter. 
On the voyage the vessel had worked 
herself out of plumb, and the pumps 
failed to function. On the arrival of 
the ‘Balino’ at Stavanger, the captain 
was compelled to back down in his re- 
fusal to testify. He probably did not 
cherish the idea of having it established 
by court proceedings how unsuited the 
American wooden steamers are for 
carrying a cargo of general merchan- 
dise. 

“The insurance companies will be the 
greatest losers in this matter, as it 
probably will be difficult to prove that 
the vessel was unseaworthy at the com- 
mencement of the voyage. One or two 
steamers are at the present moment at 
Gothenburg. and they both sustained 
damage and proved themselves unserv- 
iceable.” 





H. H. QUIMBY CHOSEN 
H. H. Quimby has been appointed 
chief automobile underwriter for the 
Allied Underwriters’ Agency of the 


Union Insurance Society, Canton. For ° 


several years he has been in the office 
of Marsh & McLennan, Chicago. 





LONDON ASSURANCE GETS MAN 


Walter Meiss is going to take charge 
of the automobile department of the 
London Assurance, which will soon be 
put in operation. Mr. Meiss comes from 
the Insurance Company of North Amer- 
ica, in- Philadelphia. 





BONUSES ANNOUNCED 
The Globe Indemnity is giving a sal- 
ary bonus to its employes. It varies 
from 5 to 10 per cent. 


August 29, i9i9 











——— 






MARINE AND FIRE 
RE-INSURANCE 


ROBT. R. toe LAER, Inc. 


New York, Amsterdam, Copenhagen and Buenos Aires 


New York 


15 William Street ° © . ‘ 

















WM. H. McGEE & CO. 


MARINE UNDERWRITERS 
15 WILLIAM STREET, NEW YORK 


General Agents Marine Department U. S. Managers 
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Phenix Insurance Co. of Hartford (Copenhagen) 
Great American Ins. Co., New York 
Camden Fire Insurance Associstion Agents Marine Department 
Providence Washington Insurance Co. 


Westchester Fire Insurance Co. 
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OF NEW YORK 
Surplus to Policyholders $1,014,237.98 


Marine and War 
Risk Insurance 


Losses made PAYABLE in all parts of the world 
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ALBERT ULLMANN, President 
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Bond Specialization 
RESULTS HIGHLY PROFITABLE 








Agent Shies at Contract Surety Field 
Believing Technical Training 
Necessary 





That success awaits the bond man 
who is a specialist in contract bonds 
is the belief of the Aetna Casualty & 
Surety. That company says to its 
agents that it is up to them individually 
to show the contractor by intimate 
knowledge of the way contracts are 
made, let and bonded that they, better 
than any one else in their locality, are 
fitted to render him a distinct service 
which is greatly to his advantage. An 
agent is sure to get the contractor’s 
business if he follows this method. Con- 
tinuing the Aetna says: 

Few Read Contracts 

“Contracts are dry things and are 
hardly ever read by any one except 
the engineers or architects who write 
them, the contractors who bid on them, 
the attorneys for the owners who pay 
for the work, and the surety companies 
who write the bonds. They are of 
the utmost importance to each of these 
because they set forth the very essence 
of the undertaking. Learn how they 
are made up; they all follow along the 
same lines and have the same elements, 
namely the invitation to bidders, the 
taking in of bids, the general descrip- 
tion of what they cover, the general 
conditions of the contract, payments, 
etc., the specific description or the spec- 
ifications telling how the work is to be 
done, its character, quality, etc., the 
steps taken if the contract is defaulted, 
and the terms of the bond. The draw- 
ings are a part of the contract and 
many times the latter is unintelligible 
without the other and vice versa. 

Wha to Learn 

“Learn how work is let, the difference 
between lump sum bids and unit prices, 
what are the estimated quantities ana 
how they are used, what an unbalanced 
bid is and its advantages or disadvan- 
tages. Find out why school houses and 
city halls are generally let on a lump 
sum basis while reservoirs and con- 
crete bridges are let on the basis of 
unit prices. Get so you will not con- 
fuse the total sum of a unit price con- 
tract with the principal sum of a lump 
sum contract. Find out what options 
are bid on and which are accepted. 
Get so you can analyze a schedule of 
bids on a unit price contract and tell 
which are unbalanced. Learn how 
architects and engineers make monthly 
estimates and payments on contracts; 
they are different—but why write more, 
because when you have gotten along 
as far is this you will have such a 
Start that you can finish your own 
education without suggestions on our 


part. 
Not So Technical 

“Talk with engineers, architects and 
contractors at opportune times; it is 
always easy to get a man to talk on 
his business if you are a listener. And 
the above is not nearly as technical 
or hard to acquire by you as you may 
now think. A little effort on your 
part and the thing is done, and, like 
learning to swim or run an auto, it 
— all at once and is never forgot- 
en. 

“A technical education is not needed 
to enable you tu become a specialist, 
and after you have become one you are 
of much greater value to the three par- 
ties interested in this business—the 


yourself. That means success. 





Uutlines. Convention 
CLEVELAND, OCIOBER 1 TO 4 








Three Thousand Persons Expected to 
Hear 160 Speakers; Subjects in 
Wide Variety 


Some of the most important problems 
before American industry today, such as 
the anticipation of labor unrest, in- 
creasing plant efficiency and produc- 
tion, decreasing manufacturing costs 
and the whole subject of labor manage- 
ment, will be discussed in connection 
with the general subject of accident pre- 
vention at the Highth Annual Safety 
Congress of the National Safety Coun- 
cil in Cleveland, October 1 to 4. 

The bulk of the accident prevention 
talent of the country—160 scheduled 
speakers and approximately 3,000 men 
and women who direct the safety work 
of the nation’s greatest industries—will 
come together tor a four-day exchange 
of ideas and experiences. The Council 
has adopted the following siogan for 
the congress: 


“We have fought to make the world 
safe for Democracy; Let us now work 
to make industry sate for Humanity.” 

There will be four general sessions, 
four round tables, and 35 sectional 
meetings during the congress. As all 
the general sessions will open at 2 
o’clock in the afternoon and the sec- 
tional meetings at 9.30 o’clock in the 
morning it will be possible for any one 
to attend all the general sessions and 
also all the sectional meetings for his 
particular industry. There will be three 
meetings each of the metals, mining and 
steam railway sections, one meeting 
each of the marine and navigation and 
textiles, and two meetings of each of 
the following sections: automotive, ce- 
ment, chemical, construction, electric 
railway, health service, packers, paper 
and. pulp, public safety, public utilities, 
rubber, woodworking, and women in in- 
dustry. 

The first general session will be de- 
voted entirely to a discussion of em- 
ployees’ representation under the fol- 
lowing sub-heads: “Co-operation and 
Industrial Progress,” “Labor Manage- 
ment and Collective Bargaining,” “Prac- 
tical Aspects of Employes’ Representa- 
tion” and “Employes’ Representation 
from the Standard of Organized Labor.” 





TERMS OF THEFT BOND 


The automobile theft bond written by 
the National Surety is in effect a guar- 
antee to the purchaser of a second 
hand car that the seller is the right- 
ful owner of the car and that if it 
should be discovered that the seller’s 
title to the car is not clear, the pur- 
chaser will be reimbursed in the sum 
he paid for it. The rate is 2 per cent 
of the purchase price of the car, mini- 
mum premium $10. ° 
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Arguing Unlimited 
Automobile Policies 


DEDUCTIBLE BETTER 





THINKS 





Would. Use it on All Forms and 
Reduce Premiums Twenty 
Per Cent. 


Anent unlimited automobile liability 
policies, there is argument made against 
them on the ground that they are en- 
tirely unnecessary. The position is 
taken that the carrier must always 
charge a premium which appears ade- 
quate to cover the risk, and, with un- 
limited liability, it would be necessary 
to increase present premiums to take 
care of the increased hazard. Such in- 
crease would be small, however. At 
present it is possible to sell any limit a 
man may wish. Some managers think 
it is a good idea to have a variety of 
wares on one’s shelves. Give an assured 
anything he wishes provided it is good 
insurance and good underwriting. Some 
owners wish $5,000-$10,000 limits, others 
10 and 10 or 10 and 20. For 10 and 20 
limits the increase in premium is ap- 
proximately 20 per cent although the 
indemnity is doubled. There are so 
many persons who would not care for 
high limits that, it is argued, there is no 
object in forcing upon them an unlim- 
ited form of policy at an additional 
cost. An unlimited policy would be a 
burden upon most assured, as nominal- 
ly, they are not financially responsible 
in a sum more than, if as large as, the 
lowest limits. Why, it is asked, make 
all pay for something only a few can 
derive benefit from? 

Deductible on All Forms 


An underwriter who entertains this 
view of the unlimited policy, would ap- 
ply instead the deductible average fea- 
ture to all the automobile casualty lines 
—liability, collision and property dam- 
age, using $100 as the deductible. He 
starts with the principle that insurance 
was not originally intended to cover all 
the trivial mishaps that furnish the 
basis for innumerable automobile 
claims. It is the really material losses, 
he holds, that alone should be covered. 
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In other words, what the companies are 
doing now in paying all the little claims 
and standing for all the impositions, is 
to virtually keep many cars in repair. 
It should be the endeavor of the insur- 
ance carrier to make it an object to the 
owner and assured to himself settle 
some, at least, of the small damages 
caused by minor mishaps. The idea is 
that if there were a 100 deductible on all 
automobile casualty policies, owners 
would in many cases, realizing their 
own financial responsibility, seek by 
manner and method to placate the ag- 
grieved or injured party by taking the 
situation more good naturedly and by 
doing everything at the time to create 
good feeling and a spirit of forgive- 
ness. As it is now, any sort of an acci- 
dent is more than likely to result in a 
claim upon the company. 
Objection Overcome 


There is opposition to the deductible 
feature on the ground that it itself leads 
to misunderstandings. The agent and 
broker does not always explain what 
the policy means and the assured 
doesn’t trouble himself to find out. To 
overcome this a New York manager 
uses a large rubber stamp and red ink. 
The purpose of this stamp is to tell the 
assured that his policy is valid only if 
he drives it himself. This is in connec- 
tion with the 20 per cent reduction 
clause. The same sort of warning could 
be used for the deductible form, it is 
urged. This stamp is impressed upon 
the outside of the policy and on the 
inside, across the endorsement. Also it 
is used on every bill that goes to the 
assured under that policy. Then, in 
event of a claim, the assured has no 
excuse for not knowing how he is cov- 
ered. Everything he receives from the 
company bears this stamp and mis- 
understandings are minimized. 





Not Appreciated 

There used to be in William Street a 
man who prided himself on his inti- 
mate knowledge of sprinkler leakage 
insurance, but his manager—a hard 
man—couldn’t see it. “Why!” said the 
manager, “why waste time specializing 
on that stuff? Don’t you know that the 
fire companies give that away with 
their fire lines just as candy stores used 
to hand out tin tongs with every pound 
they sold at a dollar?” 
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Names Hat After Aetna 

The Aetna is the first insurance com- 
pany to have a hat named after it. 
Cotrell & Leonard, of Danbury, Conn., 
and Albany, N. Y., are the guilty par- 
ties. They are advertising an Arrow 
collar boy, wearing an “Aetna, the in- 
sured hat,” or, as they say, “insured 
to give perfect satisfaction.” Now, 
we'll probably have Maryland Casualty 
garters, Travelers shirts, Ocean neck- 
scarfs and Employers’ Liability B. V. 
D.’s. 

**2 ¢@ 
Says Joyce Can Qualify 

Editor The Eastern Underwriter: Is 
“Bill” Joyce, of the National Surety, a 
member of the Actors’ Equity? You'll 
have to admit he is some actor, and 
knows all about the sweep . _ + ae 


cium. 
. * 8s 


Helping the Broker 

A broker called up a casualty office 
saying that he wanted liability insur-. 
ance on a risk in New Jersey. The man 
in charge asked for the number of the 
broker’s New Jersey license but instead 
ef giving it the broker said that he was 
well known to the manager of the cas- 
ualty office and that it would be alright. 
The liability man reminded the 
broker that the law requires him to be 
licensed in New Jersey and that the 
number of the license must appear on 
the policy. Then the broker admitted 
that he had no New Jersey license but 
said to go ahead and bind the risk and 
arrange for his license. So the com- 
pany had to look after the broker’s li- 
cense and may have to pay for it also. 
and still some say the companies don’t 
give service. 

- > 
Testing Office’s Speed 

How some casualty offices have to 
render real service is illustrated by an 
incident in New York. A broker called 
at 2:30 o’clock and asked for general 
liability and compensation insurance on 
an uptown risk. He said the policy 
should be delivered that afternoon. It 
was necessary for the company to make 
individual inspections for one com- 
pensation policy and general liability 
policies involving four buildings. Three 
of the buildings were adjacent and one 
a block from the others. The company’s 
office closes at four o’clock so it was 
necessary to hustle. No apparent im- 
portant reason has developed why so 
much speed was sought in delivering the 


policies. 
s . * 


Corporation the Beneficiary 
One of the casualty companies has 
called attention of its fleldmen to op- 
portunities to place disability policies 
in which corporations are mentioned 
as beneficiaries, the idea being that 
there are corporations or business con- 
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cerns which have in their employ men 
whose services are valuable and the 
possibility of loss of their services 
through disability or accidental death 
constitutes a legitimate insurable risk 
There should be an opportunity to place 
some of this business where circumr 
stances permit. 
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Important Leak Stopped 
A casualty official who knows consid- 

erable about adjusting claims was talk- 
ing over the general loss situation with 
his associates. The automobile loss 
problem in that particular office came 
in for exchange of views. This gentle- 
man finally asked that some of the 
recently passed on automobile claims be 
sent to him for his inspection. One of 
these was a collision loss on a car that 
had been damaged in several ways. The 
claim had been approved for some $800. 
The bills were gone over and new fig- 
ures obtained for making repairs, with 
the result that about $300 was saved to 
the company on this claim. On another 
small automobile claim $46 was saved. 
Then the company decided to give its 
automobile loss department a general 
overhauling. 
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Cannot Reconcile Rates 
A easualty official who drives a 

Haynes car can’t see any sense in the 
list-price method of making automobile 
rates. He says that the present Haynes 
model is exactly the same as that of 
1915, the Haynes people having re- 
turned to the earlier type in every re- 
spect except that the wheel base is now 
six inches longer. But this Haynes 
driver has to pay more premium on his 
new car than on the old one which was 
also a Haynes. He vhinks it is unfair 
and unjustifiable. Also, he has a friend 
who drives a much heavier car than his 
on which the premium is less than on 
the Haynes. Again, the Haynes man 
asks: Why should it be? 
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Essick & Barr Drive 

To call the attention of their agents 
to the need of writing safer limits for 
automobile liability insurance, Hssick 
& Barr, Aetna Life general agents at 
Reading, Pa., offered an additional busi- 
ness allowance for business written be- 
tween March 15 and May 1. As a re- 
sult of this offer, 42 policies were writ- 
ten. The lowest limits were $10,000— 
10,006 and the highest $256,000—60,000. 
H. L. Mareh of Birdsbore was leader 
with twelve contraets to his credit and 
U. S. G. Finkbiner of Royersford took 
second place with eleven contracts. 
Business allowance checks were mailed 
to them on May 1. Other agents. who 
wrote more than one policy were W. H. 
Fenstermacher of Telford, and O. H. 
Monhollend of Coatesville. 
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ONE VISIT 


3 80 Nassau Street - - 








and you get the habit of lunching at the Health Food 
Restaurant. The finest foodstuffs properly prepared and 
served to suit your pleasure, in a clean, airy dining room. 


Delicious Pastries Baked 


on the premises every day by a baker who knows how. He 
bakes to suit his patrons of many years. 


HEALTH FOOD RESTAURANT 


In Ward’s Shoe Store Building 


Near Jehn and William Streets 
PHONE JOHN 2278 





9-11 Dutch Street 











More Bonuses Expected 

While there has not been any uni- 
form increase in saiaries in insurance 
otiices in New \ork, there are a number 
ot instances where bonuses have been 
paid. These range trom 5 to 20 per 
cent, the latter ngure being the excep- 
tion rather than che rule. Salary in- 
creases of ten to fifteen per cent dave 
been common; in some individual cases 
much more. 
sidering the bonus plan and these will 
be heard from as time goes on. It is 
thought that in hiring new help the 
advance in the market is.from 25 to 33 
per cent. 

. a a 


Trials of Organization 


Getting together a good casualty com- 
pany organization is a difficult task un- 
der any conditions but it is much harder 
for a man operating in a field not long 
known to him no matter how well he 
may know the fundamentals of the 
business. The man coming here from 
abroad would have to gather about him 
those who were recommended to him. 
The man who has grown up with the 
business in this country would know or 
should know the men to select for the 
various departments. They should have 
been under his observation for a long 
time. Next, he should be sure that he 
can get them for his organization. It 
is of no use to know where just the 
right man for a certain job may be 
unless one can get him. When an or- 
ganizer can select his personnel, on 
paper, and feel certain that he can 
make it a reality, he has proceeded a 
long way on the road to success. 





AGREEMENT ON TRUCKS 





Terms of Arrangement Between Motcr 
Truck Club and Manufacturers’ 
Liability 





In reply to an inquiry as to what 
arrangement the Motor Truck Club of 
New Jersey has with the Manufac- 
turers’ Liability Insurance Company, 
The BEastern Underwriter offers the 
following, which is a statement made 
by the club: 

The insurance committee entered into 


More companies are con- 





a contract with this company which 
will write the club members’ liability 
and other forms of insurance at a dis- 
count of 32% per cent of the standard 
conference rates, and fire insurance at 
25 per cent off. There is also a proviso 
in the contract that will result in all 
participants enjoying an additional dis. 
count, provided the truck owners in 
the club’s group insurance operate their 
units’ in a careful manner, as shown 
by the following extract taken from 
the original agreement: 

“Said policy shall have endorsed 
thereon a profit-sharing endorsement, 
by the terms of which dividends, if 
any are earned, will be paid at the end 
of the policy year on the following 
basis: 

“The Company will retain twenty per 
cent for its overhead charges; will pay 
the losses; will retain a reserve suffi- 
cient to pay outstanding losses and 
will divide the balance in the form of 
dividends to the members of the Motor 
Truck Club who are policyholders in 
the Insurance Company. For the pur- 
pose of this dividend, the said balance 
shall be divided one-half thereof to the 
insurance company, and one-half to the 
members of the Motor Truck Club who 
are holders of policies in the insurance 
company pro rata. 

“The policies issued by the insurance 
company to members of the Motor 
Truck Club shall be grouped by the 
insurance company by themselves, that 
is to say: losses incurred by this group 
will be charged to this group, and the 
premiums received from this group will 
be credited to this group; the object 
of this grouping being to make it pos- 
sible to keep the losses to a minimum 
through co-operation between the 
members of the Motor Truck Club 
holding policies in the insurance com- 
pany and the company. 

“Nothing herein contained shall be 
construed to limit the liability of the 
insurance company for the full amount 
of the liability as stated in any indi- 
vidual policy or to increase or enlarge 
the amount of the premium as stated 
therein, this company being a stock 
company with no mutual liability to its 
policyholders.” 





The Casualty Insurance Excnange of 
New York did not hold its usual Aug- 
ust meeting this year. 
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Much has been said to casu- 
alty agents about the possi- 
bilities of developing the 
various forms of burglary 
insurance. For reasons well 
known to students of crime and eco- 
nomics there is particular need for 
these forms of protection just now and 
that need is likely to continue for some 
time. Kenneth H. Wood, assistant 
manager for the United States Fidelity 
& Guaranty, gives some hints on how 
this business may be most easily writ- 


Making 
Most of 
Burglary 


ten: 

“Burglary insurance covers many 
fields, but is generally regarded by the 
average agent as something to be sold 
only when ordered. The practical ap- 
plication of burglary insurance as the 
foundation of a large casualty ani 
surety line is seldom considered. 

“Take, for example, the question of 
realizing on mercantile safe insurance 
for other lines. Usually the first ob- 
jection of the prospective assured (for 
the agent must consider him an as- 
sured to complete the sale) is a denial 
of the possibility of loss by rubbery. 
This recalls to the agent’s mind recent 
incidents of local occurrence that well 
demonstrate how robberies do happen 
in all kinds of communities. 

“The agent should have a number of 
these cases in mind to tell of. 

“The next objection met is the state- 
ment that no valuables or money of 
moment are kept in the safe. Here 
the agent can close if he is on the job. 
It is merely a matter of figures. First, 
size up the assured, estimate the in- 
surance needed and roughly calculate 
the premium. Burglary insurance in- 
cludes reimbursement for damage to the 
premises, and hundreds of policies are 
carried solely for this reason. Point 
out the physical aspects of the risk— 
ceilings ruined, partitions wrecked, a 
demolished safe, and compare the cost 
of repairs to the premium on the 
policy. 

“It is well known that some heavy 
losses have been based on damage done 
to the premises by a robbery or an 
attempted robbery. Only recently a 
loss covered by our policy, amounting 
to $1,358, comprised entirely damage to 
the office of the assured. It included 
torn ledgers, a new safe, a wrecked 
ceiling, etc. Not one penny had been 
stolen by the robbers as they had been 
frightened off after the explosion. 

“There is also the psychological ef- 
fect in selling burglary insurance. Once 
placed, the assured seldom ever drops 
his. policy, and the agent has made a 
vital connection. 

“Thus many other ramifications fol- 
low naturally—residence burglary on 
the merchant’s house; messenger hold- 
up on his payroll; fidelity bonds on his 
employes, and liability insurance on his 
workmen. Thus, instead of being con- 
sidered a sideline vaguely understood 
and generally neglected, burglary in- 
surance offers so many opportunities 
that some agents have made it the 
basis of a large and prosperious busi- 
ness.” 

* ~*~ * 
Getting big business in 

Small little towns is possible if 
Towns Good one has the will to go 

Fleld after it. C. R. Hoskins, 
general agent for the 
United States Fidelity & Guaranty, 
Newport News, is one who knows how 
to get, the most possible out of his ter- 
Titory. Last year, his twenty-second 
full year as agent, he wrote $51.000 in 
het prémiums in a town of 25,000 popu- 
lation. How does he do it? ‘Two re- 
marks by Mr. Hoskins on a recent visit 
to the Home Office will explain. 
__Of a field man who knows the casu- 
alty lines and wants to know-more of 
fidelity and surety bonds, Mr. Hoskins 
‘ald: “Send him down to me for a few 
days; I will take him out and teach 
him just what he-wants to know.” 
Again, of his heavy volume of busi- 
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ness in 1918 he said: “I not only wrote 
it, but handled it all without the aid of 
even a stenographer.” In short, he 
understands his business from A to &%, 
and he hustles. In his own words, he 
jumps into his automobile and chases 
évery five-dollar premium in sight. Pos- 
sibly he uses motorboats, too, because 
he has been harbor master for 24 
years. 

As he was one of the city’s fathers, 
Newport News means C. R. Hoskins, 
and C. R. Hoskins means surety bonds 
and casualty insurance. In conse- 
quence, he thinks that this year he will 
increase his production by nearly 50 
per cent, or about $3 for every person 
in town, black and white. 


CHANGES LITTLE NOTICED 








Compensation Bureau and Council 
Plans Pass Almost Without Com- 
ment by Anents 





Although the pending reorganization 
of the National Council on Workmen’s 
Compensation Insurance is one of the 
most important developments in that 
field, that, and the coincident re-ar- 
rangement of the Bureau’s work pass 
almost unnoticed by the majority of 
agents. As far as the agents are con- 
cerned everything in the compensation 
field will go on apparently just as at 
present before the Council shall have 
assumed the task of rate making for 
the entire country and for all carriers. 

Following the proposed changes the 
Bureau would still be the administra- 
tive body for all liability lines and au- 
tomobile. The Council would be an 
advisory body for compensation alone. 
Experience rating. acquisition cost and 
the factor of profit are stock company 
matters that would be handled by the 
Bureau, that being purely a stock com- 
pany organization. 

Rate making is a national function 
and would belong to the Council, while 
administration is local and comes un- 
der the Bureau and its branches. The 
Council would assume the roll of an im- 
partial tribunal and the Bureau an 
instrument through which the needs 
and interests of the stock companies 
alone would find expression. The Bu- 
reau may be expected to take up all 
questions of vital importance to stock 
companies, which its members may see 
fit to place in its charge. 





OCEAN’S CONVENTION UNDER WAY 


“Clean your slate” is the word in the 
Illinois agency of the Ocean Accident. 
Resident Manager Joseph E. Callender 
has prepared a real novelty in connec- 
tion with the Fourth Annual Producing 
Agents’ Convention of the Chicago 
Branch, to be held there November 20. 
Manager Callender has sent to each of 
his active agents an ornate slate, with 
the agent’s name inscribed in gold. 
As business is sent in the agent is en- 
titled to receive stamps to affix in 
squarés outlined on the slate until all 
the 100 squares are filled. $200 in 
premiums fills the slate and entitles 
the agent to attend the convention. 
Two cups will be given as prizés and 
five other prizes are to be supplied by 
Chicago Branch department heads. 
William B. Mann, of the United States 
Head Office, axnects to attend the meet- 
ing and conduct one of his live talks 
on subjects of interest to the agents in 
all departments. 


ADVERSE SELECTION FEARED 

One of the casualty companies re 
cently drew up an accident policy de- 
signed especially to attract the busi- 
ness of those who operate automobiles. 
The indemnities were materially in- 
creased to cover accidents happening 
as a readit Of @ car’s operation. After 
the form was Grafted the advisability of 
issuing it was discussed with the man- 
ager. He- said to proceed with it if. the 
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The Last Word In Motor Insurance 
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THE SIGN OF GOOD CASUALTY INSURANCE 


a: Ries 
Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord &Co. 
145 Milk St., Boston 
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WRITES the following lines of INSURANCE 


Co., Res. Mars., Essex Bidg.. 
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FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 
COLLISION. ACCIDENT AND HEALTH, MONTHLY PAYMENT 
Charles R. Culyer & Co., Resident Managers, 428 Walnut St., Phila., Pa 
Dippold, Genl. Agt., 1107 Peoples Bidg., Pittsburgh, Pa. 


Newark, N. J. 


‘o., General Agents, 10 South St., Baltimore, Md. 
General Insurance Agency Co., Gen. Ags., Equitable B1., Washington, D.C. 


Capital $500,000.00—Surplus to Policyholders, $669,496.00 
0. F. ROBERTS, Vice-President and Gen. Mgr. 


HOME OFFICE: CHICAGO, ILLINOIS 











head of the accident department thought 
it a good thing. There the matter rested 
for a time and the accident man turned 
the proposition over in his mind. He 
finally came to the conclusion that pos- 
sibly such a policy was not after all 
such an attractive proposition for the 
company although it would be for the 
assured. He decided that it would in 
all probability create an adverse selec- 
tion against the company by inviting a 
large volume of extra hazardous busi- 
ness. He prefers to have the auto- 
mobile hazard evenly distributed 
a the company’s entire acci- 
ent b 





TRYING TO ADJUST RATES 


In Maine and Kentucky the carriers 
are trying to get compensation rates 
up, while in Wisconsin they are en- 
deavoring to reduce the rates. In Wis- 
consin a factor of 1.90 was arrived at 
for stock companies by the state board 
but the stock companies figure that 
1.49 would be correct. In Missouri 
‘every effort ie being made, by means 
of court proceedings, to prevent a ref- 
on the new compensation 

syivania coal mine rates 
are under discussion. 





When one loué mutudl casualty com- 
pany buys page spice fa a big weekly 
at five or six thousand dollars per it 
makes the business sit up and look. 
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WANTED 


Experienced Special 
Agent in ‘Casualty Lines, 
familiar with Brooklyn and 
Long Island Territory. 
Address, stating experience, 
“Special Agent” 
c/o The Eastern Underwriter 
105 William Street, New York 




















SPECIAL SESSION ORDERED 


Minnesota is to have a special session 
of the legislature in September, when 
it is believed that the whole state in- 
surance subject will be dragged out 
again. A war bonus tax, like that in 
force in Massachusetts, is also a possi- 
bility. Reports from Minnesota are 
that labor organizations have been pre- 
paring an “unfair list” of insurance 
companies. 





CUTS FORMS TO THREE 


Instead .of issuing 11 forms of acci- 
Gent and,health insurance, the North 
American Accident, Chicago, now issyes 
but three forms. 
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Great Eastern Casualty Company 


ORGANIZED 1892 


55 John Street, New York 








The New York Insurance Department in a recent examina- 
tion says: 


“While the business of the Company has increased, 
its liabilities have borne a decreasing ratio to the 
admitted assets and the surplus a corresponding in- 


~ i crease in the ratio to liabilities. The growth of the 
Ever to Cross the Seas Company, therefore, has been healthy. 


j ‘Ten Billion Dollars” in Imports and The affairs of the Company are being efficiently and 
Exports for the Fiscal Year 1919 fin conservatively conducted. Liberal reserves have been 
ZA This is the total trade of the MERON ' set aside for outstanding losses and other liability 
i United States with the world. ie gemp- ow ' items, and policyholders are being accorded fair and 
Ml The tremendous increase in our} Wy = equitable treatment. 
“aj exports demands enormous ship-j& 7 
ze ping facilities. LTS a , wr CRETE Ty 
‘<i More tonnage must be placed IQS tasee Over Three and a Half Million Dollars Paid in Claims 
“aiin the hands of our American : 


shippers. S i t Wi) Cash Capital $350,000.09 


4] Ameri d Ameri y . ; 
pene setet oak Sacee se Surplus to Policyholders $584,137.21 
American Marine Insurance S 














LINES WRITTEN 


Accident-Health (Commercial and Indus- 
trial)—-Burglary—Plate Glass—Automobile 
Teams and General Liability. 








Agency applications will be considered for unoccupied 
territory. . 








Some of the Innovations Introduced by the EQUITABLE 
During Its 


Sixty Years of Public Service 


Shortening, Simplifying and Liberalizing the Policy — Free Health Examinations for Policyholders 


Contract 
ater A Home Purchase Policy 


Immediate Payment of Death Claims 


ea ‘ A Refund Annuity guaranteeing return of Entire 
Incontestability after first policy year Principal 


Group Insurance for Employees 


An Incéme Bond to Provide for old age 


A Corporate Policy to Protect Business Interests 
oe - New and Improved forms of Accident and Health 


A Convertible Policy Adaptable to Mitesh, Policies, thus completing the circle of protection 
Circumstances : - against the Retarts of Life, Accident, and Disease 


THE EQ UITABLE LIFE ASSURANCE SOCIETY of the UNITED STATES 


W, A. DAY, President are os m3 
“120 BROADWAY is Aleit _NEW ‘YORK 











